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www.essltd.com
since 1946

DISCOUNTS ON ALL ESCO BUCKETS FOR ALL MAKES !

Jim Walsh
jwalsh@essltd.com

416-358-3192 DOMITE.COM                                           CANADIAN MADE 

CHROME WHITE IRON 
WEAR PARTS Leading in Trailing

LOADSTAR TRAILERS INC.

LOADSTAR TRAILERS INC.
LOWBEDS - TAG-A-LONGS - 

TRANSPORTERS - SPECIALIZED
LARGE OR SMALL LOADSTAR - 
PARON CAN OFFER THEM ALL

See our ad on page A11

905-885-0744

RENTALS • SALES • PARTS • SERVICE 

toplift.com 1-866-TOPLIFT 

CRDCREIGHTON.COM

1-855-625-0941
sales@creightonrock.com

COMBINED 
CRUSHER

CC65R
Sick Kids Hospital Demo  
using a CC65R sold by CRD. 
See Story on Page B9

www.beka-lube.com

  •  Engineered to pump grease  
to -13° F/-25° C

  •   No springs. Eccentric drive gear  
ensures reliable service at all times

  •   Cast aluminum base
Contact us today at 1.888.862.7461  
or info@beka-lube.com

For winter weather, you need a BEKA auto-lube 
system to keep your equipment running smoothly. 

COLD WEATHER  
PERFORMANCE 
BY BEKA

026-219A EJ FrontPage 3.24x2.94 4C.indd   1 2018-01-05   9:30 AM

gearequip.com 416-644-3076

DRY VAC RENTALS
We legally carry full loads!

Equipped with Hydro-Detection
System & Gas Detection System
• No Water Required
• Dump On Site

• Material is Dry
• Serving the GTA 1-800-216-6663

EDGE1.CA | SALES@EDGE1.CA

TORONTO
1252 SHAWSON DR.
MISSSISSAUGA, ON
905.670.9990

HAMILTON
330 FRUITLAND RD.
HAMILTON, ON
905.561.2481

SEE OUR AD
ON PAGE A6

Contact John or Mark at: 1-800-265-5747
or

Rosaire in Timmins at: 1-705-268-3311
www.marcelequipment.com

VOLVO A30E (2008)
• 10,585 Hours
• Rebuilt Engine (200 Hrs)
• Michelin 750/65R25 Tires
• Heated Box
• Through our Shops
• All Needed Repairs 

Completed
• Very Straight Truck
• Marcel Warranty

Sales, Rentals &
Rental Purchase

Quality, 
Reconditioned 

Equipment 
Since 1976

NORTHTORONTOAUCTION.COM
UPCOMING AUCTIONS

November 2nd & 30th

November 15th & 16th

PUBLIC

INDUSTRIAL

BOOK YOUR SNOW 
LOADERS EARLY & SAVE!

See Our Ad on Page A9

sales@bmcdowell.com
www.bmcdowell.com705-566-8190

416-770-7706

NEW • USED • EQUIPMENT
PARTS • ATTACHMENTS

SALES • RENTALS • SERVICE 
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CRUSHING SCREENING WASHING RECYCLING STOCKPILING

EVOQUIP | COBRA 230 IMPACT CRUSHER
Provides class leading productivity, unmatched versatility and excellent fuel efficiency. The 
quick set up times, simple intuitive operation and ease of transport makes this machine 
an ideal solution for all applications.

CEDARAPIDS | CRC1150S CLOSED CIRCUIT CONE PLANT
Combines a modern TC1150 300 HP cone crusher with the highly efficient LJ-TSV 6’x20’ 
3-deck screen.  Cone utilizes High efficiency roller bearings.  Key features include automated 
cone controls and larger closed side settings.  Rubber mounted on a heavy duty chasis.

POWERSCREEN | POWERTRAK 750
#1 IDEAL SCALPER 
Vibrating grid (2-decks), robustly constructed, heavy duty scalping 
in Blasted Rock, Overburden, Construction and Demolition Waste.

800 Farewell Street, Oshawa
Ontario, L1H 6N5, Canada

psc@powerscreencanada.com
powerscreencanada.com

Toll-Free: 1-877-797-7276
Email: psc@powerscreencanada.com
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Ontario’s first Sany 
SY500H arrives 

Bobcat launches 
R-Series loaders

A7 A23

Manulift opens new 
Ontario location

A18

FEATUREDEQUIPMENT

B9

ATTACHMENTS 

FEATUREDEQUIPMENT
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FORESTRY

The fall of 
the Empire 
JMX Contracting tackles Canada’s largest 

building deconstruction. Page A14
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Chances are that by the time 
you’re reading this, Canada’s 
House of Commons has a 
new seating arrangement. 

And leading up to the Oc-
tober 21 election, you likely 
heard your fair share of polit-
ical opinions on how Canada 
should — or shouldn’t — 
build pipelines.  

Oil, and how we trans-
port it to its desired market, 
is obviously an important 
pillar of Canada’s economy, 
accounting for about 10 per 
cent of our Gross Domestic 
Product. I don’t mean to 
diminish that. I can’t. But 
during the campaign, where 
was the talk on supporting 
Canada’s other, important 
natural resources? 

Last month, Tolko In-
dustries announced it will 
decrease lumber production 
at its mill in Kelowna, British 
Columbia for an undeter-
mined period. The company 
cited high log costs clashing 
with low market prices. 

Like elsewhere in Can-
ada, forestry has been a 
cornerstone of the British 
Columbia economy for more 
than a century, generating 
about 140,000 jobs in the 
province, including one in 

four jobs in the manufac-
turing sector. 

“The industry is facing 
somewhat of a perfect storm 

— an array of market and 
operating challenges com-
ing together at a time when 
we are also experiencing a 
significant structural shift 
in the availability and cost of 
fibre,” said Susan Yurkovich, 
president and CEO of the BC 
Council of Forest Industries. 

The BC Council of Forest 
Industries recently released 
a plan that includes 60 policy 
choices that could secure 
a stronger future for BC’s 
forest sector. A number of 
policy reviews and public 
consultations are underway 
to discuss the challenges 
faced by the industry. 

At the national level, For-
est Products Association 
of Canada (FPAC) recently 
launched the Forestry for 
the Future campaign to raise 
awareness about the issues 
facing Canada’s forestry 
workers and communities 
ahead of the federal election. 
Alongside difficult markets, 
FPAC notes more intense 
fire seasons and pest infesta-
tions add to the difficulties 
faced by forestry. Alongside 

putting jobs at risk, FPAC 
notes the challenges hinder 
the ability to implement for-
est management as a tool to 
help fight climate change. 

“Through forest manage-
ment and wood and wood 
fibre-based manufacturing, 
we have a huge opportunity 
to drive economic oppor-
tunity, and at the same time 
realize the benefits for our 
environment,” said FPAC 
president and CEO Derek 
Nighbor. 

With these various initia-
tives launched, forestry will 
demand attention from our 
federal government in the 
coming months. Hopefully, 
whichever party was elected, 
is able to afford the interest 
the industry deserves.  

Bill Tremblay // Editor
editor@equipmentjournal.com

There’s more to Canada than pipelines

LETTER FROM THE EDITOR 
Your Off-Highway Powertrain Service Center

(705) 560-BULL (2855) 1-800-461-5959

www.bullpowertrain.com

Authorize to perform warranty work

OEM parts and components for all your off-highway equipment

Factory trained technicians

1510 Fairburn St. Sudbury, ON P3A 1N7 sales@bullind.com

BULL
FOR

SERVICE CENTRE

IS YOUR
AUTHORIZEDBULL

FOR
SERVICE CENTRE

IS YOUR
AUTHORIZED
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Over 20 Nortrax Canada Locations to Serve You.

WE STAND READY.

Email: Matt.cassie@nortrax.com or call Matt at: (519) 239-7658

2012 CATERPILLAR 924K
Wheel Loader
 $95,000

1996 JOHN DEERE 648G
Forestry Skidder
 $35,000

2014 JOHN DEERE 333E
Compact Track Loader
 $45,000

2017 JOHN DEERE 410L
Backhoe Loader
 $115,000

2014 JOHN DEERE 130G
Excavator
 $155,000

2015 JOHN DEERE 650K
Crawler Dozer
 $145,000

2012 JOHN DEERE 724K
Wheel Loader
 $95,000 

2016 JOHN DEERE 410L
Backhoe Loader
 $99,000

2017 JOHN DEERE 850K
Crawler Dozer
 $265,000 

2015 JOHN DEERE 310SK
Backhoe Loader
 $75,000

2013 CATERPILLAR 320E
Excavator
 $119,000

2014 JOHN DEERE 470G LC
Excavator 
 $259,000

2012 JOHN DEERE 210G LC
Excavator
 $115,000

2017 JOHN DEERE 903MH
Forestry Harvester
 $399,000

2014 JOHN DEERE 750K
Crawler Dozer
 $159,000

2015 JOHN DEERE 204K
Compact Loader
 $89,000

2015 JOHN DEERE 544K
Wheel Loader
 $155,000 

2011 JOHN DEERE 700J
Crawler Dozer
 $89,000

2015 JOHN DEERE 544K
Wheel Loader
 $155,000

2012 JOHN DEERE 624K
Wheel Loader
 $159,000



A6 OCTOBER  21, 2019

DESIGN NOTES
Type design notes here.

EQUIPMENTJOURNAL.COM @EQUIPJOURNAL

LONDON, ONTARIO, CANADA
Contact John or Mark at:

1-800-265-5747 or 519-686-1123
Email: sales@marcelequipment.com

Rosaire in Timmins at: 705-268-3311

VIEW our Complete Inventory at: www.marcelequipment.com

VOLVO A40G (2014) - 6754 Hours
29.5R25 Tires - NEW Tires to be Installed, 
Automatic Greaser, 43 Ton Capacity, Rear View 
Camera, Tailgate Included, Warranty. 

$345,000
JOHN DEERE 772GP (2010) - 6273 HOURS
Well Maintained Ex-Municipal Unit, AC, 17.5R25 
Tires, Snow Wing, Front Lift Group, 14’ Moldboard 
with 2 Foot Extension, Rear Fenders.

$215,000
KOMATSU WA320-7 (2015) - 2632 Hours

Quick Coupler, Michelin 20.5R25 Tires, 3.3 CY 
Bucket, 3rd Valve, Rear Camera, 72" Forks are 
Available, Well Maintained Unit.

$195,000
CAT 950K (2013) - 6498 Hours

3792 Neutral Hours, 4.75 CY Bucket, Ride 
Control, 725/70x25 Tires, Extra CTWT, Rear Camera.

$245,000

COMING IN
2 – CAT 980K’S

CAT 980K WHEEL LOADERS (2012/2014)
7840&8410 Hours, 29.5R25 Tires, GP Buckets, 
Scale,Serviced, All needed Repairs Completed, 
Work Ready. Sold with Warranty.

KOMATSU WA500-8 (2018) - 2540 Hours
 6.75 CY Bucket, Auto-grease, 6,000 Hr 

Komatsu Warranty, Very Clean & Job Ready.

$CALL

(2) CAT D8T LGP (2016)
7621 – 8193 Hours, Cat Dealer Maintained 
Since New, Block Heaters, Cab Precleaners, AC, 
38” Pads, CAT SU Bld w/Tilt, Ripper Valve, Winch 
and 4 Barrel MS Ripper are Available.

$CALL

KOMATSU D65PX-17 (2014) - 4067 Hours
Complete NEW Undercarriage, 36” Pads, AC, 
S Blade with Hydraulic Tilt, Rear Hydraulics, 
Rear Camera, Very Clean Unit.

$210,000
CAT D6N LGP (2012) - 4321 Hours

ECM Idle Hours: 1125, Cab, AC, 6 Way PAT Blade, 
Ripper Ready Rear Auxiliary Hydraulics, Ac-
cugrade Ready, 33" Pads, Sweep Arms, Rear 
Screen. Warranty. 

$235,000
CAT 815F (2000) - 12256 Hours

Cab, AC, S Blade w Tilt, NEW Soil Compactor 
Tips, Wheel Tip Cleaners, Rent or Sale.

$210,000

CAT 814F-II (2008) - 6,869 Hours
Very, Very Clean Unit, 26.5R25 Tires, U Blade with 
Twin Tilt, CTWT.

$CALL
CAT 980M (2014)

3552 Hours – 1228 Idle Hours, Unit Delivered 
New March 2015, , Cat Dealer Maintained, AC, 
7.5 CY Bucket, 29.5R25 Tires, Ride Control, Rear 
View Camera, Cold Weather Arrangement.

$CALL
CAT 972M (2014)

8691 Hours – 2723 Idle Hours, AC, Autogrease, 
Rear View Camera, 6.25 CY Bucket, Stick Steer, 
Ride Control, 26.5x25 Tires, Used in Stockpile 
Application.

$295,000
CAT 980H (2007) - 15,621 Hours

7.5 CY Bucket, 29.5R25 Tires, All Needed Repairs 
and serving completed,Good running unit.

$199,000

BOMAG BC472RB (2013)
Ex-Municipal Unit with 3928 Hours - Bomag 
Premium Compaction Wheels, 12 Foot Landfill 
Blade, Autogrease System, Rear View Camera, 
Warranty.  

$CALL
CAT 816F SEREIS II (2007)

10957 Hours, Cat Dealer Maintained Ex-Mu-
nicipal Unit - Records are Available, CAT Plus 
Wheels, CAT Straight Landfill Blade, Rear Radiator 
Guard, Warranty.

CAT 730C (2015)
4844 Hours,  AC, Block Heater, 750/65R25 Flotation 
Tires, Rear Cab Screen, Rear View Camera, Heated 
Mirrors.

From $335,000 $CALL$235,000
CAT 730 (2011)

9230 Hours - ECM Idle Hours: 2318, NEW 
Engine Installed in March 2014 at 5110 Hours, 
750/65R25 Wide Tires, Tailgate, Heated Box, 30 
Ton Capacity, Rear View Camera. Warranty. 

Since 1976

SALES, RENTALS 
& 

RENTAL PURCHASE

UNITS SOLD WITH WARRANTY
WE ALSO RENT EQUIPMENT

CONTACT MARK or JOHN
1-800-265-5747 or 519-686-1123
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If we don’t stock it we will find it for you.

WANTED USED GEN. SETS, INDUSTRIAL AND MARINE ENGINES USED & RESTORED PARTS
Dependable Alternative Toromont Rebuilt and Used Generator Sets. If you don’t see what you 

want, call me and I’ll get it for you. A transformer can be used to reduce 600 to 480 volts.
For pictures please visit: www.toromontpowersystems.com

Engines • Various 3412 core engines available. Call for Pricing

Recent Arrivals
• 330B Rebuilt Swing drive p/n 114 1441 

 .............................................$6950 exchange
• 938, 950, 962 GP buckets, new take off’s 

 .................................................. $6200 and up
• New CAT 420 pin on front buckets, c/w 

bolt on edge ...................................... $950 ea
• Numerous Fusion couplers, IT couplers all 

new take off’s. ................................ $1800 ea
• 446D Side Dump new Cat unused 1.25 cu 

yd .........................................................$16,500
• 430E 30’’ rear bucket, new CAT .........$1800
• Numerous Hydraulic cylinders rebuilt, 

Excavator and loader.
• Numerous new Cat surplus cutting edges 

and bucket teeth.

Contact Pat McCart at Tel: 1 800-771-9145 or 705-436-7770, Cell: 416-522-8701

Email: pmccart@toromont.com
US PRICING SUBJECTED TO ACTUAL EXCHANGE RATES AT TIME OF SALE. ALL UNITS ARE SUBJECT TO PRIOR SALE.

Phone: 705-436-7770 or 1 800-771-9145      |      Fax: 705-436-7820

PLEASE CALL: ANDY x3067, GREG x5768, JOE x3068, SHAWN x3066

 
Final Drives and Differentials

• 740 Final Drive, reconditioned, p/n 3710565 ..............................................................$22,500
• 324D Rebuilt final drives, new bearings/seals ..........................................................$10,500
• 365B Rebuilt final drive, P/N 136 2956 (2) ............................................................. $18,500 ea
• 345 Final drive 227 6045.................................................................................................$24,000
• 319/320/321/323 p/n 3530611 final drive open & insp .................................................$8,900

 
Transmissions (all rebuilt and tested)
• Rebuilt 950G transmission, 114 8945 

 ..........................................$18,300 exchange
• Rebuilt IT28G transmission p/n 2013318 

 ..........................................$13,500 exchange
• Rebuilt 928G  transmission p/n 177 0017 

 ..........................................$14,500 exchange
• IT18F transmission (1082075) 

 ..........................................$10,500 exchange
• 988B Transmission p/n 3P9094 

 ..............................................$25,850 outright
• 924 transmission rebuilt. p/n 1807503 

 ..........................................$11,200 exchange
• 980C rebuilt, p/n 6Y3197 heavy duty 

arrangement. ..................$22,700 exchange
• New arrivals for tear down, 966H, 324D, 

980G, 930H

CAT 3508 Skid Mounted Gen Set
635 KW @ 600 Volt and 1200 RPM

New Surplus, ready to go $290,000

Cummins Sound Attenuated Gen Set
300 KW @ 600 volt

6,000 original hours SOLD!

CAT C32 Sound Attenuated Gen Set
1000 kw at 600 volt, Tier 2

Low hour, ready to go SOLD!

USED GENERATORS & PARTS
FOR MORE USED EQUIPMENT, VISIT

used.toromontcat.com

The first Sany SY500H excav-
ator in Ontario has arrived at 
its new home. 

The London, Ontario-based 
Bre-Ex Construction recently 
purchased the machine from 
Canadian Port. The 50 tonne 
excavator was officially pre-
sented to Bre-Ex at its head 
office on Sept. 20. 

“You’ll see this line really 
start to take over,” said Scott 
Boumeester, vice presi-
dent of industrial sales and 
business development at 
Canadian Port. 

Bre-Ex Construction was 
founded in 1964 by Gerry 
Brekelmans. Today, the 
company is owned by his 
grandchildren, and securing 
about $50 million in projects 
annually.  

“It’s blossomed pretty 
well. It’s been a lot of work 
but we’ve got some great 
people,” said Bre-Ex Presi-
dent Cory Brekelmans.

The company also boasts 
a fleet of about 85 machines 
alongside about 100 employ-
ees. 

“It’s great to see a com-
pany that’s been around this 
long continue to grow,” Bou-
meester added. 

Operating throughout 
Southern Ontario, Bre-Ex 
Construction has grown 

to specialize in the con-
struction of water supply, 
sewage and storm water 
infrastructure.

“There’s not a lot of guys in 
town that like to do the deep 
dirty stuff, but we’ll take care 
of it,” Brekelmans said. “We 
have a lot of good men that 
can handle it and we have 
the work ethic to take it on. 
It’s not easy to do that stuff, 
but if you do it enough, you 
get used to it.”

The first job for Bre-Ex’s 
Sany SY500H will be con-
structing the Dingman Creek 
Forcemain in London. The 
project requires installing 
750 mm pipe at a depth of 4 
to 5 metres for a 3.5 km span.

The Sany SY500H
The Sany SY500H fea-

tures an operating weight 
of 54,500 kg, an 8.2 metre 
dig depth and a breakout 
force of 61,822 foot pounds. 
As well, its load sensing hy-
draulics improve operating 
efficiency by up to 5 per cent 
and fuel efficiency by up to 
10 per cent. 

The main hydraulic pump 
delivers 720 litres per minute 
of operating flow. 

“This thing is the real 
deal through and through,” 
Brekelmans said.

Touring the Sany factory
Before purchasing the 

Sany excavator, Brekel-
mans travelled to China with 
Canadian Port to visit the 
manufacturer’s factory. 

“I was blown away at 
how they operate and how 
its structured,” Brekelmans 
said. “The culture at the fac-
tory; everyone wanted to be 
there, everyone wanted to 
help out. When they were 
getting that thing up the line 
there was so much pride.” 

Sany was founded in 1985 
and has grown to include 
25 manufacturing bases 
and more than 100 offices 
worldwide. The company 
also owns Putzmeister and 
an equal partnership in Pal-
finger. 

“When they started in the 
80s, four men from China 
went to Germany and met 
with engineers,” Boumeester 
said. “They built a factory in 
Germany and they designed 
their first excavator. They still 
have that factory building 
machines.” 

Boumeester added the 
company bucks the notion 
that machinery made in 
China is sub par. 

“Chinese companies have 
come to Canada and the 
United States and failed, but 

not Sany,” he said. “It’s the 
attention to detail.”

Suman Mukherjee, the 
Canadian sales manager 
for Sany, added the SY500H 
is assembled with global-
ly-sourced parts. 

“This machine is built 
with a Cummins Tier 4 Final 
engine and many of its com-
ponents are from Kawasaki,” 
Mukherjee said. “It’s a ma-
chine that’s built with a lot 
of global components from 
leading global suppliers.” 

The SY500H is the second 
Sany machine purchased by 
Bre-Ex Construction. The 
company had previously 
purchased a 5 tonne excav-
ator from the manufacturer. 
For Mukherjee, the repeat 
business speaks volumes. 

“It proves the fact that our 
machines stand the test of 
time,” Mukherjee said. “It’s 
a great satisfaction for us 

that we are able to deliver 
on what we talk about and 
what we deliver to our cus-
tomers.” 

Bre-Ex Construction purchases 
Ontario’s first 50-tonne Sany excavator 

2010 Artis trailer, Torsion flex, 
4500kg axles, pintle hitch, 
hyd. surge brakes, freshly re-
built air cooled Deutz engine, 
Bonfiglioli type gear case, 
chain driven winch reel, 500' 
3/4" cable.  Asking $35,000.
CAD, obo + applicable taxes.

PLEASE CONTACT ADAM RUSSELL at 613-293-1965

60 hours, front and rear hitch, 
1200lb winch, remote control, 
mountable front and rear. 
Front wind screen, seat belts, 
heater and 2nd foldable seats, 
rear work platform, ready to 
work. Will trade for 6000lb 
forklift.  Asking $15,500.

70 TONNE+ WINCH TRAILER2017 KUBOTA XTV1140 4x4
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      Forced to choose between

mobility or performance ?

CALL YOUR LOCAL
RUBBLE MASTER DEALER:

1 Operator - fully ratio remote operated

15 min - from trailer to crushing

up to 385 TPH - get more done in a day

Ontario

Amaco Equipment
(647) 493-9559

Quebec

Voghel
(514) 990-6636TO LEARN MORE VISIT: RUBBLEMASTER.COM OR CALL (800) 230-0418

   RM 120GO!
... decision made !

When Dan Shouldice set out to add 
a new 36-ton excavator to his fleet, 
he was eager to ensure the machine 
featured hybrid technology. 

Shouldice, owner of Shouldice 
Construction, based in Oxford Mills, 
Ontario, had previously purchased 
a Komatsu HB215LC Hybrid excav-
ator about five years ago. 

“I was so impressed with the hy-
brid system with Komatsu, that I 
was hoping they had a bigger ma-
chine with the system,” he said. 

Shouldice approached Equip-
ment Sales and Service (ESS), who 
introduced him to the HB365LC Hy-
brid excavator. The 36-ton machine 
joined the company this summer. 

“It’s a good addition to the fleet. 
It functions beautifully and it just 

keeps digging,” Shouldice said.
Shouldice Construction has 

been operating in the Ottawa area 
for more than a decade. The com-
pany specializes in foundation and 
foundation repair, as well as topsoil 
screening, commercial landscaping 
and site prep, concrete repair and 
demolition. The HB365LC is pri-
marily being used for the site prep 
and landscaping segment of the 
business and will transition to help 
run the snow dump in the winter. 

“There’s a lot of bailing and a lot 
of 180 degree turns,” Shouldice said. 

Komatsu’s Hybrid excavators fea-
ture a 100 per cent electric swing 
system. All hydraulic power is freed 
up for the boom, arm and bucket 
movements, resulting in improved 

cycle times and productivity.
The unique, fully-electric hybrid 

system uses an electric swing motor, 
which captures swing deceleration 
energy that would normally go un-
used. The energy captured during 
each swing cycle is stored in an 
ultra-capacitor, which provides 
energy for the swing system.  

The diesel engine also has a 
generator for fast charging the 
capacitor when required, and to 
rapidly increase engine rpm from 
an ultra-low idle, for quick hydraulic 
response when boom, arm and 
bucket controls are activated.

As well, the HB365LC’s hybrid 
and total-vehicle-control systems 
help reduce fuel consumption and 
emissions by up to 40 per cent — de-

pending on the application — while 
maintaining or exceeding operating 
performance, compared to 36-ton, 
non-hybrid excavators.

Although an excavator with the 
hybrid system costs more than 
a similar hydraulic machine, 
Shouldice expects its reduced fuel 
consumption will translate into a 
lower overall cost in the long run.  

“It’s a substantial amount of 
savings. I feel the extra cost of the 
machine would be paid back within 
three years, depending on how 
many hours you put on it,” he said. 

Shouldice also believes the hy-
brid machines will retain more of 
their value. 

“My 215 is five years old now and 
I haven’t had one problem with 

the hybrid system in it,” he said. “I 
usually trade things in, but I don’t 
know if I’m going to. I might just 
keep it.”

He added using a hybrid ma-
chine has also helped elevate his 
business’s public profile. 

“It’s not that it helps to get the job, 
but it definitely raises awareness,” 
Shouldice said.

Over the summer, Shouldice used 
the hybrid excavator on a job at 
the National Research Council in 
Ottawa, which proved the machine’s 
ability to draw attention. 

“I actually had to go down and 
talk because the operator couldn’t 
get anything done. People kept ask-
ing questions about it,” Shouldice 
said. 

Shouldice Construction expands its hybrid excavator fleet
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Wirtgen America and SMS 
Equipment have mutually 
agreed to terminate the 
distribution agreement for 
Wirtgen Group products.

As of November 30, SMS 
Equipment will no longer 
be an authorized Wirtgen 
Group dealer. 

As well,  the Acheson, 
Alberta-based equipment 
dealer will no longer be a 
Wirtgen Group-authorized 
service centre after January 
31, 2020, and will no longer 
be an authorized dealer of 
Wirtgen Group OEM parts 
after February 28, 2020.

As a Wirtgen Group dealer, 
SMS carries the Hamm com-
pactor line, Vögele pavers, 
Wirtgen milling machines 
and Kleeman crushers.

“The Wirtgen Group and 
SMS Equipment are com-
mitted to ensuring that this 
transition is smooth and not 
disruptive,” a news release 
explained, issued by the 
companies.

As the transition occurs, 
the Wirtgen Group and SMS 
will remain in communica-
tion to make the separation 
as seamless as possible for 
customers.

Product support line
If, after the effective date 

of termination, there are 
any questions about the 
sale, service, or warranty of 
a Wirtgen Group product, or 
if there is any need to speak 
with a Wirtgen Group rep-
resentative, contact Wirtgen 
America at 615-501-0600.

SMS Equipment has more 
than 30 locations in Canada 
from coast-to-coast. 

The company was creat-
ed in 2008, when  Federal 
Equipment, Coneco Equip-
ment and Transwest Mining 
Systems combined their 
business to create SMS 
Equipment.  

The Alberta-based com-
pany has also grown to 
become one of the largest Ko-
matsu dealers in the world, 
and the largest in Canada 
with coverage spanning 
coast-to-coast and as far 
north as Yellowknife, North-
west Territories.

With the exception of On-
tario, the company was the 
Wirtgen dealer for all prov-
inces in Canada.

Earlier this year, Nortrax 
was named the Wirtgen 
Group dealer for Ontario.

Bomag and SMS
Now, SMS Equipment 

will sell and support Bomag 
compaction, milling, paving 
and reclaiming/stabilizing 
equipment for roadbuilding 
and construction beginning 
December 1.

Effective immediately, 
SMS Equipment will also 
sell and support Cemen Tech 
mobile concrete mixers, 
stationary concrete mixers, 
and cement storage silos for 
roadbuilding and construc-
tion.

T h e  n e w  d e a l e r s h i p 
agreements expand SMS 
Equipment’s road construc-
tion product offerings across 
its 38-branch Canada-wide 
network, and introduces 
volumetric mixing equip-
ment.

“SMS Equipment is pleased 
to expand into the volumetric 
concrete mixing industry, 
complementing our existing 
product offerings,” said SMS 
Equipment President and 
CEO Mike Granger.

“Cemen Tech is a renowned 
global manufacturer that 
shares our commitment to 
customer support, value and 
product innovation.”

Cemen Tech has 50 years 
of manufacturing and en-
gineering experience in the 
volumetric mixing indus-
try, and currently operates 
in more than 60 countries 
and services mixers across 
the globe.

“The relationship reflects 
Cemen Tech’s long-term goal 
to expand and strengthen 
its North American dealer 
network by partnering with 
seasoned, expert dealer-
ships to serve the growing 
number of companies who 
want complete control over 
their concrete,” said Connor 
Deering, CEO and president 
of Cemen Tech. 

“We are certain our partner-

ship with SMS Equipment will 
bring growth opportunities 

and unparallelled support to 
our Canadian customers.” 

OEM PARTS 
& SERVICE HammersCompact Equipment Wheel Loaders Air CompressorsTrailers/FloatsCompaction Carriers

• 2 SHOPS & 14 BAYS

• HIGHLY RECOMMENDED REPAIR SHOP WITH LONG TIME 
EMPLOYEES

• KNOWLEDGEABLE, TRAINED, PARTS PROFESSIONALS

WE ARE YOUR SOURCE FOR PARTS
JUST ARRIVED FOR PARTS
• CAT 350II 6X6 TRUCK
• VOLVO A35D 6X6 TRUCK
• CAT 988B LOADER
• CAT 924H LOADER
• CAT 769D ROCK TRUCK
• BOBCAT S175 SKIDSTEER
• BOBCAT 518 TELEHANDLER

416.770.7706  or  705.566.8190
www.bmcdowell.com sales@bmcdowell.com

GTA & SUDBURY HEAVY EQUIPMENT SALES, RENTALS & REPAIRS

SERVICE YOU CAN COUNT ON!

• SANDVIK TH430,LH410
• CAT AD45
• COPCO ST7 AXLES,MT5020
• 2X JOHN DEERE 544 LOADERS  
 COMPLETE $10,000 FOR BOTH  
 OR BUY THE PARTS, 17.5R 
 GOOD TIRES

FOR SALE

Equipment in good condition and work ready.
Located in Nova Scotia

50' x 12' Landing Barge, twin diesel, used less
than 100 hrs sense complete refit, truckable

Four 10' x 40' x 5' and One 10' x 20' x 5'
flexie float sectional barges 2013

CALL: (902) 227 7909

Wirtgen and SMS Equipment announce mutual separation
Alongside separating from Wirtgen Group, SMS Equipment 
has announced partnerships with Bomag and Cemen Tech
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From hand rachets 
to hand sanitizers, 
we’ve got you covered.
Get them now at AcklandsGrainger.com
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The Timken Company has announced it will acquire 
Beka Lubrication for about $165 million. 

Beka Lubrication is a global supplier of automatic 
lubrication systems. 

The company serves a wide range of industrial sectors 
including off-highway equipment, wind, food, beverage 
and rail. 

Beka sales are expected to be around $135 million for 
the full year 2019.

The world’s second largest producer
With the acquisition, Timken will become the world's 

second largest producer of industrial automatic lubrica-
tion systems, which displace manual lubrication methods 
to improve equipment life and reliability, while reducing 
the total cost of ownership. 

The transaction advances the company's strategy, 
which is focused on growing its leadership position in 
engineered bearings while diversifying Timken's portfolio 
into adjacent products and markets.

"The acquisition of Beka expands our global leadership 
in the highly attractive automatic lubrication systems 
market sector, increases our geographic scale and market 
coverage in Europe and Asia and will create new oppor-
tunities to serve wind and other industrial end markets 
more fully," said Richard G. Kyle, Timken president and 
chief executive officer. 

“Beka is a premier brand and technical leader, and like 
our Groeneveld business, offers automatic and central 
lubrication systems that reduce operating costs and extend 
equipment life. We expect to realize significant synergies, 
margin expansion and revenue growth opportunities 
through the combined Groeneveld-Beka business."

Family owned and operated since its creation in 1927, 
Beka is headquartered in Pegnitz, Germany. 

The company employs about 900 people, with manu-
facturing, as well as research and development, based 
in Germany, and assembly facilities and sales offices 
around the world.

Timken, a manufacturer of engineered bearings and 

power transmission products, first entered the automatic 
lubrication market in 2013 with the acquisition of Inter-
lube and then expanded its portfolio and global reach 
through the acquisition of Groeneveld in 2017. 

The privately negotiated transaction is subject to 

regulatory review approval in Germany, and is expected 
to close during the fourth quarter of this year. It will be 
funded with cash and existing debt facilities. 

Timken expects the transaction to be accretive to 
earnings in 2020. 

“Leading In Trailing”

LOADSTAR

“Premium Quality Engineered Products”

LOADSTAR 
TRAILERS INC.

905-885-0744

VISIT OUR UPDATED WEBSITE:
www.loadstartrailers.com

E-MAIL: info@loadstartrailers.com

2655 LAKESHORE ROAD, 
PORT HOPE, ON L1A 3V9

“Large or Small LOADSTAR-PARON Offers Them All”

LIKE US ON FACEBOOK

MADE IN CANADA

75/65 TON QUAD
OUR THANKS TO

WELLINGTON SYSTEMS,
GUELPH, ON. -1282515

40 TON TAG
OUR THANKS TO 

DESO CONSTRUCTION, 
CALEDONIA, ON. -1282516

60 TON TRIDEM
OUR THANKS TO 

ENVIRONMENTAL CONTRACTING SERVICES,
KINGSTON, ON. -1282517

24 TON PAVER
OUR THANKS TO 

CAVANAGH CONSTRUCTION, 
OTTAWA, ON. -1282518

34 TON TAG
OUR THANKS TO 

BERNEL MASONARY, 
BRAMPTON, ON. 

-1282520

60 TON TRIDEM
OUR THANKS TO 

PARKER & PARKER, 
ZURICH, ON. -1282519

CHECK OUT OUR WEBSITE FOR MORE USED TRAILERS

6 Equal Interest Free Payments 
On New Trailer Purchase

We Rent Trailers ... Call for Details!

Delivering integrity in the construction industry since 1970

If you are looking to Sell or Buy
any used equipment Call Dan Greer.

We work for you!

Fonthill, ON • 905-572-0111 • dgreer2@mac.com

Now a distributor for Kundel 
Safety Trench Boxes and Kundel 

Workshop Cranes in Ontario.

2006 JCB 3CX LOADER BACKHOE
with cab, servo-controls, extra-dig dipper, 4 
wheel drive, PS, hydraulic Q-Fit 1.25 cu.Yd 
loader bucket, hydraulic Q-Fit, 12” snow blade,  
hydraulic Q-Fit forks, nice Conditon.    
$42,900

2012 Volvo BL60B
4 wheel drive, extra-dig, 4 speed transmission, 
cab with heat, standard backhoe controls, good 
rubber, 1,300 hrs, 24” hoe bucket.

$42,000

2008 JOHN DEERE 444J WHEEL LOADER
with cab, 9,050 hrs, heat, hydraulic Q-Fit, 2 
cu.yd  Q-Fit loader bucket, AMI Q-Fit sno blade, 
(8’ to 13’5”) Q-Fit forks, excellent tires, very 
nice condition.
$79,500

Beka Lubrication acquired by Timken Company
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The Ontario government is partnering with the construction 
sector to create a Construction Advisory Panel to provide 
advice on a broad range of workplace issues. 

The Construction Advisory Panel will provide input on issues 
of interest in the construction sector to the minister of labour. 

Issues may include labour and employment law, the rise 
of new equipment and technologies, workplace health and 
safety and injury prevention. 

As well, the Construction Advisory Panel will provide an 
opportunity for the minister to hear different perspectives 

and concerns from the construction industry. 
“Construction is a vital engine of growth for our econ-

omy, creating good quality jobs across our province. That’s 
why it’s important that we listen to and work closely with 
our construction partners,” said Minister of Labour Monte 
McNaughton. “This is an opportunity for the construction 
sector to bring their issues, concerns and changing trends 
directly to me and our ministry.”

The Construction Advisory Panel will be made up of eight 
to 12 members, with the following composition: 

  · At least one employee or employer representative from 
the Industrial, Commercial and Institutional (ICI) sector.

  · At least two employees or employer representatives from 
the six other sectors of the construction industry.

  · At least two employee or employer representatives from 
industry labour groups, employer groups or associations. 

The establishment of the informal, multi-sector com-
mittee is part of the government’s strategy to support the 
construction sector. 

The Construction Advisory Panel will complement the 
work of other construction-related initiatives, including the 
Construction Health and Safety Action Plan Advisory Group, 
which has developed and implemented an action plan on 
construction health and safety.

“We applaud Minister McNaughton for establishing an 
advisory council for the construction industry,” said James 
Barry, executive chairman of the International Brotherhood 
of Electrical Workers Construction Council of Ontario.   

“He has clearly shown an interest in consulting with a broad 
and diverse representation of people who understand and 
have worked in the industry and the importance of creating 
a safe and skilled trades workforce.”

The Construction Advisory Panel will meet three times a 
year with the minister of labour.

“The health and safety of our workforce is our Number 1 
priority and Merit Ontario looks forward to providing the 
Minister with advice and solutions,” said Michael Gallardo, 
executive director of Merit OpenShop Contractors Associ-
ation of Ontario.  

2002 VOHL DV-4000, louder mount, 
J.D. diesel $65,000.

1997 RPM TECH P-3500 dump blower, 
Cummins KT-450. $59,000

1983 WESTERN STAR,  6x6, 
Cummins 270 HP, 18-46 axles, good 
condition!  $57,000.

1987 FORD F-700,  4x4, GM Diesel, 
long frame, good condition.  
 $15,500.

1983 PAYSTAR 5000, 4x4, Cummins 
270, auto trans, front harness - clean.   
 $19,500.

1993 SMI 7250A 3000 TPH - GM - GM - 
470HP, very clean, ex gov. $115,000.

2006 VOHL DV-4000 1200 hours, 275 
HP JD, telescopic chute. $77,500.

1978 SMI 5250, GM - GM, low hours, 
fresh paint.  $39,500.

1990 SMI 5250A c/w 2 GM diesels, front 
& rear, 2000 T.P.H., very clean, low hrs.  
 $65,000.

1996 SMI 8400, 4000 tons per hour, 
G.M - G.M, 710 hp. $105,000

1983 VOHL DV-4000, J.D. motor, tel-
chute. $44,500

2011 PRINOTH SIDEWALK TRACTOR, 
new plow and blower. $48,500.

1981 OSHKOSH R, c/w CAT 825 HP 
rear eng, 400 hours, 5000 tph capacity. 
 $85,000.

SMI 7200 ribbon blower, rebuilt 1997 
G.M. V-12.  $48,500.

2003 VOHL DV-4000 LOADER- 
MOUNT BLOWER, c/w JD 275 hp 
motor telescopic chute.  $67,000.

HARDING EQUIPMENT INC.
WINTER

IS
COMING

450-437-8848
hardingequipment@sympatico.ca

FAX: 450-430-5352

 

480 Wyecroft Road, Oakville, ON L6K 2G7

RENTALSSALESSERVICE

Tel: (905) 844-4164

High Reach Inc. your authorized Broderson carry deck crane, Orion and Versa-Lift heavy fork lift truck dealer.

www.highreachinc.com

ORION K140
Max Capacity: 140,000 lbs.

Travel Height: 118”

Travel Width: 102” (avail. 96”)

Overall Length: 228”

Fork Dimensions: 96”x12”x5.5”

Max. Boom Height: 26’

Wheelbase: 150”

Max. Inner Fork 
Spread:

73”

FROM 5,000 TO 
140,000 LBS.

BARE RENTAL

ORION
BETTER FORK LIFT TRUCKS

CANADIAN DEALER FOR:

2.5 – 25 tons
capacity

CARRY DECK CRANES

17,000 to 140,000 lbs
capacity

25,000 to 140,000 lbs
capacity

Construction Advisory Panel created by the Ontario government
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Husqvarna Group's construc-
tion division has announced 
it has acquired Wacker Neus-
on’s concrete power trowel 
business.

Wacker Neuson develops 
and produces trowels in North 
America, which represented 
the company’s largest market 
for the products. 

The company decided to sell 
its trowel product line in order 
to focus on core products, 
namely compact equipment 
and compaction equipment.

“Our Strategy 2022 puts 
our customers at the heart of 
everything we do,” said Mar-
tin Lehner, CEO of Wacker 
Neuson. “Sharpening our 
focus on core competencies 
and products enables us to 
offer our customers premium 
quality and outstanding ser-
vice solutions. In line with our 
strategic pillar of ‘focus’, which 
aims to optimize our portfolio 
of competitive construction 
equipment.” 

Husqvarna Group is acquir-
ing all the product, research 
and development and manu-
facturing assets relating to 
walk-behind and ride-on con-
crete power trowels. Sales in 
the power trowel segment in 

2018 reached about CDN$20.3 
million.

"Power trowels complement 
our current range in a great 
way, connecting the entire 
process from ground com-
paction to polished concrete 
floors, and fits well into our 
divisional strategy to grow our 
Concrete Surfaces and Floors 
business. With the addition 
of the ride-on trowels we will 
now have a complete offer-
ing for concrete surfacing and 
polishing which will add great 
value to our customers," said 
Henric Andersson, president 
of the Husqvarna construction 
division.

A Husqvarna product 
range will be launched early 
in 2020. As part of the agree-
ment, Husqvarna Group will 
in parallel manufacture power 
trowels on Wacker Neuson's 
behalf.

“Our existing concrete 
power trowel customers will 
receive the same level of 
service and support as they 
experienced in the past,” said 
Alexander Greschner, CSO of 
Wacker Neuson. “We are and 
will remain a reliable partner 
for our customers in the con-
crete sector.” 

Wacker Neuson will con-
tinue to offer trowels as 
part of its product range 
throughout 2020 within 
the framework of an OEM 
agreement with Husqvarna 
and will continue to supply 
spare parts and services to its 
customers beyond that. The 
group’s business with con-
crete internal and external 
vibrators remains unaffected 
by the sale and Wacker Neus-
on continues to be a market 
and innovation leader in the 
field. 

Ontario office:
(613) 542-1500
28 Steve Fonyo Dr., Kingston, ON 
K7M 8N9

Montreal Office:
(888) 663-8122
3421 Industriel Boulevard, Laval, 
Que. H7L 4S3

Quebec City Office:
(418) 877-5557
1711 rte de L’aeroport #4,
L’ancienne Lorette, Que. G2G 2P4

CANADA
Shaun Brown

Cell: (613) 532-4823
Office: (613) 542-1500

shaun_brown@tramac.com

FOR DEMOLITION,

EXCAVATION, MINING, 

CONSTRUCTION & QUARRIES.

TRAMAC HAS

AN ATTACHMENT

FOR THAT.

FEATURING A COMPLETE CUSTOMIZED LINE OF REMOTE CONTROLLED ROCK 
BREAKER PEDESTAL BOOM SYSTEMS FOR MINING AND QUARRY USE

Complete choice of all sizes and functions to handle all requirements in extreme applications. 
Such as far north operations, remote high mountain mines, and extreme cold and hot situations. 
Worldwide locations served such as North, Central, South Americas, Asia, Africa, Australia, 
Europe etc. Featuring customized remote operator control systems, extreme temperature 

capabilities, 24/7 HD mine duty builds

SERVING THE CONSTRUCTION, DEMOLITION & MINING INDUSTRIES FOR OVER 50 YEARS

Husqvarna acquires Wacker 
Neuson’s trowel business

Loftness has introduced the I Series to its SnowLogix line 
of snow blowers. 

The new series includes four models of industrial-duty, 
tractor-mounted units. They are available in 2.7 metre and 3 
metre widths for efficiently moving large amounts of snow.

Engineered for large tractors with tall tires, all models 
included in the I Series offer a two-stage design with 400cm 
diameter augers and extra-large, 91-cm diameter fans. 

Both versions of the snow blowers are available with either 
two or three augers. Models with two augers measure 122 cm 
high, while those with three augers measure 168 cm high.

As well, the I Series uses a proven, reliable chain drive, an 
oversized gearbox, large bearings and thick steel construc-
tion for increased durability. Maintenance is kept simple 
with easy-access shear bolts, extra-large skid shoes and a 
bolt-on cutting edge.

Also, the snow blowers are equipped with a hydraulically 
adjustable spout with a 35-cm diameter and 270 degrees 
of rotation. 

Truck-loading spout options are also available. Other 
options include hydraulic- and electric-actuated deflectors.

The I Series snow blower requirements include a Category 
II or III three-point hitch, 1,000 rpm PTO, and 140 to 200 
PTO horsepower.

Loftness manufactures the SnowLogix line of snow blower 
attachments, the VMLogix line of vegetation management 
equipment, the GrainLogix line of grain-bagging equipment 
and the CropLogix line of crop shredders. 

Loftness introduces
industrial-duty snow blowers

Wacker Neuson’s CRT60X 3 metre hydraulic ride-on trowel.
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For more than 40 years, Vancouver’s 
Empire Landmark Hotel held the title 
of the city’s largest free-standing hotel. 

Living up to its name, the structure, 
capped by the iconic Cloud 9 restaurant, 
defined Vancouver’s skyline. However, 
it’s inevitable that what goes up must 
come down, and when developers set 
their sights on revitalizing downtown 
Vancouver’s West End, it was clear the 
Landmark’s time had come. 

Demolishing a building on one of the 
city’s busiest thoroughfares — without 
bringing local traffic to a standstill 
or risking health and safety — would 
require creative engineering from the 
appointed contractor. 

JMX Contracting Inc. accepted the 
challenge, coming up with an innova-
tive solution worthy of Canada’s largest 
building deconstruction. Using ro-
botic demolition, JMX systematically 
removed 44 stories — 39,948 square 
metres of floor space — in 21 months 
with zero adverse effects to the com-
munity and zero major incidents.

The rise of the Empire
The Empire Landmark Hotel opened 

in 1973 as the Sheraton Landmark. At 
the top, Cloud 9, a revolving restaurant, 
served guests an array of fine dining 
options paired with panoramic views 
of the city and Vancouver Harbour. 
Towering 128 metres above Robson 
Street — extending a further three levels 
underground — and occupying an en-
tire city block, the hotel and restaurant 
quickly became a popular destination 
for tourists and locals alike. 

Despite its place in Vancouver’s cul-
tural heart, the Landmark hosted its last 
guests in September of 2017. Extensive 
retrofitting costs and growing demand 
for residential space in the densely 
populated neighbourhood convinced 
building owners to demolish the build-
ing and replace it with a pair of towers 
featuring luxury condos, retail and 
office spaces. 

Demolition history
The complex project required a 

company with multi-story demolition 
experience and forward-thinking ideas 
— a company like JMX. 

With 20 years of experience and 
more than 250 employees throughout 
Canada, JMX embraces innovative 
engineering solutions and highly regu-
lated demolition practices that focus on 
safety and eliminating environmental 
impacts. 

Relying on this experience, JMX and 
its engineers prepared to tackle the 
challenges presented by the project. In 
addition to the building’s size and the 
massive amounts of debris demolition 
would create, they needed solutions to 
address the high-traffic location and 

potential for substantial safety risks. 
“The Landmark demolition presented 

us with an inherently complex and chal-
lenging job,” said Shane Macpherson, 
director of business and projects, for 
JMX West. 

“In addition to the usual risks as-
sociated with standard high-rise 
demolition, we were presented with the 
unique round restaurant structure atop 
the tower. We also had to ensure zero 
risk to the large volume of vehicles and 
pedestrian traffic going about their daily 
lives 420 feet immediately below us.”  

JMX’s primary focus was mitigat-
ing disruption to the local area with 
the dust and noise that accompanies 
any demolition project, which led the 
company to look to robotic demolition. 

Previously, JMX used this “silent 
demolition” method with success, tak-
ing down a 24-story building in Calgary 
using two Brokk 400D remote-con-
trolled demolition machines with Darda 
CC700 concrete crushers and SB552 
hammers. 

“People have this idea, when they 
hear a building is being demolished, 
that it’s going to be this big explo-
sion,” Macpherson said. “Demolition 
is inherently loud and dusty in their 
minds. And, historically, they’re right. 
But with creative engineering and to-
day’s technology, it doesn’t have to 
be. We developed a plan that virtually 
eliminated dust and only registered 85 
decibels inside the demolition zone 
and 70 decibels outside the hoarding. 
That’s six decibels quieter than ambient 
street traffic.” 

After assessing the challenges of the 
Landmark demolition project, JMX 
partnered with Brokk’s Washington 
state-based service fleet to help them 
determine the right equipment for the 
job. JMX commissioned two Brokk 400 
Diesel machines with CC700 crush-
ers and SB552 hammers to work in 
conjunction with a Brokk 160 electric 
unit and a CC420 crusher they already 
owned.  

In addition to reducing noise, the 
Brokk machines’ power to weight ratio 
addressed the building’s robust con-
struction and floor load limits. 

The 6-ton Brokk 400D offered hit-

ting power on par with a 9 to 12-ton 
excavator in a compact 1.5-metre by 
4.2-metre footprint. It also provided 
versatility — handling the 1,400-foot-
pound energy class SB552 or the CC700 
attachment with 278,000 foot-pounds of 
crushing force — allowing JMX to limit 
the need for additional equipment on 
the demolition floor.

“There are many ways to take down 
a building,” Macpherson said. 

“Using tower cranes and cutting the 
building apart is still the traditional 
method. However, it is costly and pre-
sents a whole host of additional risks 
and challenges. To minimize the risk 
and the impact on the community, 
we felt top-down robotic demolition 
was the right choice and Brokk was the 
right partner. From equipment needs to 
troubleshooting, their team provided 
support throughout the entire process.”

Empire’s End
Phase one of the demolition started 

in November 2017 with JMX crews 
stripping the entire building to bare 
concrete. 

Due to the building’s age, it contained 
significant amounts of asbestos. JMX 
crews installed and worked inside nega-
tive air containments with protective 
breathing equipment and specialized 
personal protective equipment to pre-
vent migration of hazardous materials. 
During this phase, 571,526 kgs of haz-
ardous materials were removed from 
the site as well as 800 tons of wood, 
steel and other materials. 

As work progressed inside the build-
ing, JMX installed mast climbers around 
the perimeter of the Landmark’s con-
crete tower. 

These served as transportation to 
move personnel, materials, the three 
Brokk machines, two material handling 
skid steers and other supplementary 
equipment to the top of the building. 
Once the equipment was moved, JMX 
converted the mast climbers into a 
hoarding system that safely enclosed 
the entire work area to trap dust, debris 
and noise, preventing material escaping 
the demolition area. 

Brokk demolition robots help dismantle 
Vancouver’s Empire Landmark Hotel

Continued A17
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brandtused.ca

What are you looking for?
Searching for used equipment just 
got a whole lot easier with advanced 
searches, currency conversion and 
monthly payment calculations. And 
every machine is backed by Brandt – 
the best-trained and committed after 
sales support team in the business.

CUSTOMIZED, FLEXIBLE OPTIONS  
FIND OUT MORE 1-855-711-4545FINANCING

1-888-2-BRANDT
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 + EPA-certified Tier 4 Final
 + No DPF to maintain
 + Up to 12% improved fuel economy
 + 500-hr. fuel filter service intervals
 + 10 diesel tank refills per 1 diesel exhaust (DEF) refill
 + 2.5% DEF consumption rate
 + Two-stage DEF antifreeze system for protection in harsh  

 operating conditions
 + RemoteCARE® GPS-enabled telematics system included  

 with no subscription fee!

LINK-BELT 210X4

lbxco.com

Equipment Sales & Service Ltd.
Edmonton, AB
780-440-4010
essltd.com

ALBERTA

The Inland Group
Campbell River, BC 250-287-8878

Cranbrook, BC 250-426-6205
Fort St. John, BC 250-785-6105

Kamloops, BC 250-374-4406
Kelowna, BC 250-769-2933
Langley, BC 604-607-8555
Nanaimo, BC 250-758-5288
Penticton, BC 250-492-3939

Prince George, BC 250-562-8171
Quesnel, BC 250-992-7256
Terrace, BC 250-635-5122
Vernon, BC 250-545-4424

Whitehorse, YT 867-668-2127
Williams Lake, BC 250-392-7101

inland-group.com

BRITISH COLUMBIA

Atlantic Powertrain 
& Equipment Inc.

Mount Pearl, NL  709-747-2002
atlanticpowertrain.com

NEWFOUNDLAND 

ONTARIO

Itec 2000
Rosslyn, ON

Thunder Bay, ON
888-574-8530
itec2000.com

McDowell B Equipment Ltd. 
Sudbury, ON  705-566-8190
Barrie, ON  416-770-7706

bmcdowell.com

Stratton Equipment 
Sales and Service

Stratton, ON  807-483-7777
strattonequipment.com

Top Lift Enterprises Inc.
Stoney Creek, ON  905-662-4137

Bolton, ON  905-857-5200
toplift.com

Équipement JYL Inc.
Chicoutimi, QC  418-698-6656

equipementjyl.com

Micanic
St-Aug-D-Desm, QC

418-878-2241
micanic.com

Paul Equipment 
506-826-3289

paulequipment.ca

Top Lift Enterprises Inc.
St-Laurent, QC  514-335-2953
Sherbrooke, QC  819-612-5438

toplift.com

QUEBEC

NEW BRUNSWICK

Paul Equipment 
Balmoral, NB  506-826-3289

paulequipment.ca
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JMX’s plan leveraged 
the quiet operation of the 
Brokk machines and CC700 
attachments, crushing the 
concrete rather than break-
ing it with hammers. Crews 
then dropped the concrete 
down the decommissioned 
elevator shaft. As well, mis-
ters were installed at various 
points in the elevator shaft 
to dampen concrete debris 
on its way down, minimiz-
ing dust at the lobby level. 
From there, the material was 
collected and transported 
to a staging area for further 
crushing before being re-
cycled.

“From the start, noise was 
one of our biggest concerns 
with this project,” Mac-
pherson said. “But with the 
Brokk machines and crush-
ing attachments, the actual 
demolition was incredibly 
quiet. You could be stand-
ing on the demolition floor, 
next to the operator, having 
a normal conversation.”

Alongside the demolition 
robots, JMX also used a Volvo 
460 with a 21-metre High 
Reach, Caterpillar 336, 330 
and 325 excavators with spe-
cialized attachments as well 
as various smaller pieces of 
support equipment.

On Cloud 9
Now, with initial prepara-

tions in place, JMX faced the 
most challenging aspect of 

the Landmark demolition. 
Extending out 3.7 metres 
from the tower, on the top 
of the building, loomed the 
two-story Cloud 9 restau-
rant.

Before the Cloud 9 demo-
lition could begin, JMX 
engineered crash decks to 
support the restaurant’s 
floor and roof. Using the 
mast climbers, crews moved 
72,575 kgs of engineered steel 
and an additional 13,610 
kgs of scaffolding materi-
als to the 41st floor to install 
these structures, which also 
included a double layer of 
plywood and net hoarding 
to contain material, dust and 
water.

Once crews installed 
and engineers thoroughly 
inspected the scaffolding 
and crash decks, demolition 
began from the top down. 
Systematically crushing 
concrete and cutting re-
inforcement steel, the Brokk 
operators directed the re-
mote-controlled machines 
to work their way through 
the restaurant. Standing 5 
metres away, safe from deb-
ris and dust, operators were 
able to use the Brokk robots’ 
extended range of motion — 
reaching 6.7 metres vertically 
and 7.3 metres horizontally 
— to crush concrete slabs, 
beams, walls and columns.

With the hoarding in 
place, the demolition area 
was hidden from the ground 
and neighbouring buildings. 

Curious residents, unable to 
see or hear what was going 
on, questioned if the pro-
ject was actually progressing 
until the protective hoarding 
structures were removed and 
Cloud 9 had disappeared.

The Method
After the Cloud 9 res-

taurant was removed, the 
project picked up steam. The 
Brokk machines continued 
the demolition, completing 
one floor every three to four 
days. With each new floor, the 
mast climbers were lowered 
and tied into the tower to 
continue the demolition pro-
cess. The Brokk machines 
and skid steers moved down 
the stairwell using a specially 
engineered ramp.  JMX in-
stalled five floors of shores 
under the active demo floor 
— 160 shores per floor — to 
carry the load, ensuring the 
stability and safety of the 
building during demolition.  

Using this demolition 
method, JMX removed 38 
stories of the Empire Land-
mark’s tower in nine months. 
Crews used a high-reach ex-
cavator with a large concrete 
pulverizer attachment and 
three support excavators 
with specialized material 
processing attachments to 
remove the remaining two 
floors and other parts of 
the building — including 
multi-story podiums on 
either side of the tower, the 
tower core and three levels 

of the below-grade parking 
structure — the last traces 
of Vancouver’s Landmark. 

In addition to the prevent-
ive measures engineered into 
the demolition plan, JMX 
held daily safety meetings 
and employed three safety 
specialists to oversee every 
minute of operation to en-
sure the Empire Landmark 
demolition was one of the 
safest high-rise demolitions 
in Canadian history. 

“From day one, safety was 
our Number 1 priority,” Mac-
pherson said. 

“We knew the Brokk meth-
od offered a safe solution 
for an inherently dangerous 
activity. ”

As part of the demoli-
tion activities, JMX crushed 
40,000 tons of concrete to 
recycle as road base. 

As JMX completed the 
demolition in August, the 
project now moves into the 

construction phase. 
The new towers will fall 

30 metres short of the Land-
mark’s height, but promise 
a better use of space. Con-
struction is expected to be 
completed in 2023. 

2018 BOMAG BW211, 84”smooth drum 
packers in stock, cabs A/C.

VOLVO A35D, with 6000 gallon water 
tank, Berkeley pump equipped with water 
cannons, air controls FOR RENT ONLY

2019 CAT 930M, Q/C, 3rd valve forks 
and bucket.  FOR RENT ONLY

2016 VOLVO EC250CLR, 60 foot reach, 
choice of digging or ditching bucket.

60 FOOT LONG REACH

CAT 336, coupler, hydraulics equipped 
with grade assist and e-fence options.

CAT NEXT GEN

2014 VOLVO A40G, tailgates, 29.5 tires.

30 & 35 TON IN STOCK TOO!

CAT 349E, quick coupler, grade assist, 
choice of buckets.

2014-2017 CAT 930K, Q/C, 3rd valve, 
bucket, forks, fully equipped.

2019 CAT 730, new series, heated box. 
Avail. w/tailgates+flotation tires.

FOR RENT ONLY

2017 CAT D5K2 XL, grade control, 6 way 
blade, LGP also available.

2017 CAT D6N LGP, fully equipped with 
grade control.

2018 CAT D6T LGP, VPAT, 3 shank ripper, 
grade control and ARO ready.

GPS GRADE SYSTEMS AVAILABLE ON DOZERS

2017 KUBOTA KX080-4, fully equipped w/
hyd. thumbs, wrist-a-twist, choice of bkts.

8 TON CLASS

CONTACTS:
Dave Zappitelli: (226) 962-6106
Don Tindall: (519) 827-4294
Jeff Armishaw: (519) 240-2115

EMAIL US:  info@tri-cityequipment.com

1-800-646-2064TOLL FREE:

91 Monarch Road, Guelph ON, N1K 1S4VISIT US:

Office: (519) 767-9628
Fax: (519) 837-1161

Your Heavy Equipment Rental HeadquartersTRI-CITY EQUIPMENT
Industry leader in on-site equipment and earthworks solutions.

Tri-City Equipment is a 100% privately owned Canadian corporation. www.tri-cityequipment.com

2008 VOLVO GRADER G970, VCE-
G910A00042875, s/n 5 shank ripper w/3 
shanks, A/C, less than 25 hrs on new engine/
frame 6295 hrs.

2007 KOMATSU D85EX-15E, s/n 11294, 
3300 hours, straight blade, double tilt, ripper 
3 shank, A/C.

2007 KOMATSU PC300LC-7, 60 ft Pierce 
long reach & 12.5 ft. stick, aug. hyd., A/C, 
4100 hrs, s/n SNA88764

PRICE REDUCED!

FOR SALE CALL: 306-634-9911 or rsw@sasktel.net

GURBY BRAR 
1-800-288-7875 x 106 or 

gurby@leaseline.com

EXCELLENT FINANCING 
OPTIONS AVAILABLE  THROUGH 

PARTS: 1997 KOMATSU PC300-6 EXCAVATOR & 1981 TEREX SCRAPER TS24

PRICE REDUCED!

PRICE REDUCED!

Continued from A14
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Used 2014 New Holland L220 Skidsteer - 1,900 
hrs, 60HP, Diesel, nice shape, 72" HV skid steer 
bucket, brand new 12x16.510ply Titan tires

$24,900

Used 2015 CAT 308E2 Excavator - 1,152 hrs, AMI 
hyd., pin grab and thumb, no buckets, steel track 
with rubber pads, heat, A/C, radio

$104,000
Used 2017 Kubota KX 040-4G Excavator - 801 
hours, 24" digging bucket, wedge quick attach, 
hyd., thumb, cab, radio, heat/AC

$59,900

Used 2016 New Holland L220 Skidsteer - 2880 
hrs, cab with heat/air/high flow hyd., hyd q/a bucket/ 
78” bucket, new tires/pilot controls

$23,900
Demo 2016 Kubota SSV65 Skidsteer - 205 hrs, NO 
cab, standard flow hyd., mechanical coupler, hazard 
lamp, auto selfleveling, 68" bucket, new tires installed

$39,500

Used 2013 New Holland C227 Skidsteer - hyd., 
quick-attach bucket, 72" bucket – call for more 
information

$49,900

3982 Perth Line 26
Stratford, ON  N5A 6S3

CALL US TODAY!

(519) 273-1740

Serving Oxford and Perth County for over 55 years

NOW $98,000

NOW $35,900

NOW $19,900

www.dsdownham.ca

Manulift has opened a new location in 
Stoney Creek, Ontario. 

The 3,066 square metre facility officially 
opened on September 19, with Manulift 
welcoming more than 300 people to the 
celebration, which feature acrobatic per-
formances alongside the latest telehandlers 
from Merlo.

The new location, located at 1230 South 
Service Road, is intended to solidify Ma-
nulift’s presence in Ontario.

“We’re here to stay, and we’re here to win,” 
said Manulift President Martin Drolet. “Now 
we’re here and that’s our major next step. 
This is our vision.” 

The Stoney Creek facility joins Manulift’s 
three other locations in St-Augustin-de-Des-
maures, Quebec, Montreal and Calgary as 
well as the company’s 26 dealers nationwide.  

“With Manulift, when we start something, 

we don’t let it go. If we start it, we finish it,” 
Drolet said.

Manulift was created in Quebec in 1977. 
The following year the company introduced 
the first telescopic lift in Canada. In 2004, 
they introduced the first rotating lift in Can-
ada. 

Today, with a focus solely on telehandlers, 
Manulift has the 17th largest fleet in North 
America, about 300 employees and $100 
million in sales annually. 

To help celebrate Manulift on its new 
presence in Ontario, Merlo CEO Paulo Merlo 
travelled from the telehandler company’s 
headquarters in Italy to cut the ceremonial 
ribbon alongside Drolet.

“I’m very happy to be here today. We have 
worked together for many years and sold 
more than 2,000 machines. We have a really 
good history together,” Merlo said. 

During the celebration, Manulift was able 
to showcase the latest machines from Merlo, 
including the Panoramic 50.17 telehandler, 
which features a maximum load of 5,000 kg 
and a lift height of 16.7 metres. 

The machine, which is exclusive to Canada, 
also features a hydrostatic transmission for 
improved precision, and a side shift system 
for the boom that allows lateral movement 
of up to 50 cm without moving the machine.

As well, Manulift introduced the Roto 50.35 
S Plus, which features a 5,000 kg capacity 
and a lift height of 35 metres.

The Roto 50.35 S Plus also features a mod-
ular cab with 20-degree tilt, an interactive 
electronic capacitive joystick and permanent 
four-wheel drive. The 50.35 on display at 
the grand opening was sold before the end 
of the evening. 

“The 50.35 is really the top of the range 

and we invested a lot in the technology, 
which is the difference between us and the 
competition,” Merlo said. “We want to be 
always the first one in technology.” 

Manulift opens new location in Stoney Creek
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CONTACT US FOR DEMO

online order
www.eco-trak.com

To contact us

Toll Free 1 866 969-8725

info@eco-trak.com
www.eco-trak.com

• Dynamic display
• Compact monitor
• System self-diagnosis and fault display
• GUIDE-PRO, digging option available

BACKHOE | WHEEL LOADER | TELEHANDLER

REACH LIMITER

INTUITIVE

• Very simple
• Compact monitor
• Real time estimate
• Low estimate point
• Stock pile mode included

LOADER SCALE

Eco-Trak Industrie is the leader 
of the electronic control for 

Heavy Machinery

ECO-TRAK IS 
LOOKING FOR 

BUSINESS 
PARTNER    

WE ARE LOOKING FOR 
DEALERS WHO WANT 

TO BECOME BUSINESS 
PARTNERS

PROFILE :
• Customer services oriented

• Work ethics

• Growth oriented

WE ARE ACTIVELY 
LOOKING TO EXPAND 

THE BUSINESS 
COAST TO COAST.

• Bucket position in real time
• Available function :
 slope | digging target | filing target
• Reduce filing material needed
• Reduce manual mesuring
• Laser receiver available

DIGGING SYSTEM

PRECISION ±0,5”



A20 OCTOBER  21, 2019 EQUIPMENTJOURNAL.COM @EQUIPJOURNAL

Among professional con-
str uct ion contractors 
who rented equipment in 
the past year, a majority 
expects to increase reli-
ance on rental in the year 
ahead, according to a survey 
released by the American 
Rental Association (ARA).

The Rental  Customer 
Needs Study conducted by 
RSG, an independent re-
search firm for ARA, found 
that 93 per cent of profes-
sional contractors surveyed 
rented equipment in the last 

year. Of those who rented, 
92 per cent planned to rent 
at least as much as last year 
and 52 per cent expected 
to increase renting in the 
next year.

Most popular rental items
Portable toilets, lifts and 

scaffolding, backhoes, dump 
trucks and mini excavators 
are the most popular rental 
items, the study found. 

The reasons that con-
tractors rented equipment 
include, it made more fi-
nancial sense than buying 
equipment (45 per cent); 
they needed equipment for 
immediate use and did not 
want to purchase (43 per 
cent); and they needed to use 
the equipment infrequently 
or only for a short time per-
iod (43 per cent).

More frequent rental
As well, contractors that 

expect to rent more next year 
plan to use what they cur-
rently rent more frequently, 
or they plan to take on more 
quick-turnaround projects, 
the study found.

The survey also enquired 
about rental service. 

More than 90 per cent 
of survey participants said 
rental locations are doing 
an excellent job of provid-
ing their customers with a 
satisfying rental experience. 

According to the ARA 
study, there are five key 

things that professional con-
tractors want from their local 
rental company:

  · Attentive customer ser-
vice.

  · Reliable, well-maintained 
and varied equipment.

  · Online engagement.

  · Clear communication.

  · Rewards.

ARA CEO Tony Conant 
said the research findings 
help guide ARA members 
in their mission to deliver a 
positive rental experience. 

“We invested in this study 
to better understand the 
evolving needs and prefer-
ences of contractors,” Conant 
said. “It’s exciting that so 
many professional contract-
ors are thinking of rental first 
for their equipment needs. 
With these new research in-
sights, our rental members 
will have information and 
knowledge to better serve 
the needs of this segment.”

Data for the study came 
from surveys of various 
types of contractors includ-
ing residential building, 
specialty, non-residential 
and commercial building, 
landscape, utility, road and 
highway construction, site 
development, earthmoving 
and more.

The full survey results are 
available to ARA members at 
ararental.org. A whitepaper 
for non-ARA members is also 
available online. 

LAST CHANCE!

Tier 3
LOADER-MOUNTED

SNOW BLOWERS

NEW UNITS

Limited time offer. Canada only.

RESERVE YOURS TODAY!

1 800 631-9297

rpmtechgroup.com

RPM217 SNOW BLOWER
2000 tons/hr
202 hp Cat T3 engine
Telescopic and side casting chute
Ideal for wheel loaders

RPM215 SNOW BLOWER
1300 tons/hr
129 hp Cat T3 engine
Telescopic casting chute
Ideal for backhoe loaders

ARA survey reveals contractors 
plan to increase rental activity

A survey from the American Rental Association (ARA) found that 93 per cent of professional contractors rented 
equipment in the last year. 

Bomag launches gas model  of 
its BPR 60/65 plate compactor

Bomag is introducing a gas 
engine version of its popular 
BPR 60/65 reversible plate 
compactor.

Featuring the 11.7 hp 
Honda GX 390 gas engine, 
the new Bomag BPR 60/65 
reversible plate compactor 
delivers the performance 
needed for soil and block 
paving applications. An eco-
nomical alternative to diesel 
units, the BPR 60/65 delivers 
an average fuel consumption 
of less than 3.8 litres per hour, 
and offers the convenience of 
gas on jobsites where diesel 
fuel may not be easily ac-
cessible. 

The BPR 60/65 adds to the 
growing line of Bomag gas 
reversible plate compactors 
being introduced to the mar-
ket. As well, the gas models 
incorporate all well-known 
features from the full range 
of Bomag diesel machines.

For example, the plate 
compactors include a hinged 
hood enclosure that fully 
surrounds the engine and 
components to safeguard 
against damage and maxi-

mize longevity. The hinged 
hood also provides unob-
structed access to the engine 
and components.

For easy service, a con-
venient access flap for daily 
maintenance items is incor-
porated into the design.

For operator comfort, rub-
ber isolation buffers provide 
extremely low hand-arm-vi-
bration feedback, while long 
steering handles require less 
effort to maneuver the com-
pactor. The plate compactors 
also reserve a large open area 
on the engine hood for pla-
cing company logos.  

The Bomag Economizer 
compaction measurement 
system is also available, with 
intuitive display to improve 
compaction quality. 

The BPR 60/65 features 
a high-wear-resistant base 
plate for long service life. It 
quickly compacts large areas 
at speeds reaching 28 metres 
per minute, and the flexible 
base plate design offers com-
paction widths of 45 cm, 65 
cm and 75 cm to meet jobsite 
needs. 
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Terex Cranes has launched 
a new 10-tonne class flat top 
tower crane. 

The new Terex CTT 202-10 
offers three chassis options, 
ranging from budget to per-
formance, with 3.8-metre, 
4.5-metre and 6-metre base 
selections. 

The new crane can be 
configured with H20, TS21 
and TS16 masts, offering 
from 1.6-metre to 2.1-metre 
widths, allowing custom-
ers to manage component 
inventory while cost-effect-
ively meeting tower height 
needs. 

“With this new Terex CTT 
202-10 tower crane model, 
we are launching a very flex-
ible and competitive crane. 
Our primary focus is always 
to develop an efficient and 
versatile crane that gives 
our customers the best re-
turn on investment,” said 
Nicola Castenetto, business 
development manager for 
Terex tower cranes. 

“Beyond outstanding 
product performance at an 
attractive price, we also pro-
ject high residual value to 
satisfy the future needs of 
our customers.” 

Nine jib configurations
Offering an extended 

variety of options, the CTT 
202-10 flat top tower crane 
gives customers nine differ-
ent jib configurations from 
25 metres to 65 metres to 
meet varying jobsite needs. 

With its competitive load 
chart, the crane delivers a 
maximum 10-tonne cap-
acity at a length reaching 
24.2-metres, depending on 
jib set-up, and can hoist 
up to a 2.3-tonne load at 
the maximum 65-metre jib 
length. 

As well, the Terex Power 

Plus feature will tempor-
arily allow for an increase 
of the maximum load mo-
ment under specific and 
controlled conditions by 
10 per cent, providing the 
operator with extra lifting 
capacity during those con-
ditions. 

A fully adjustable seat and 
joystick controls with short 
stroke length provide a com-
fortable work experience 
throughout long shifts. 

Furthermore, built-in 
heating and air conditioning 
maintain consistent cabin 
temperatures, regardless 
of below freezing winter 
temperatures or the heat of 
summer. 

The large, full-colour 
18-cm display with an-
ti-glare screen provides 
operating and troubleshoot-
ing data to the operator. 

Hoist, slewing and trolley 
speeds are designed so oper-
ators can move and position 
heavy loads efficiently and 
precisely. 

New control system
The crane’s new control 

system features expanded 
configuration options, al-
lowing the CTT 202-10 to 
quickly adapt to different 
jobsite needs. 

The controls package 
includes the Terex Power 
Match feature that gives the 
operator the choice between 
operating performance or 
lower energy consumption 
to fit lifting needs. 

D e p e n d i ng  o n  t ow e r 
configuration,  the new 
CTT 202-10 crane delivers 
a maximum under hook 
height of 76.7 metres and 
provides a competitive 
maximum crane height to 
shorten erection time and 
lower costs at the jobsite. 

Optimized for transport, 
all tower segments are pre-
assembled with aluminum 
ladders for efficient erection. 
As well, each jib section 
features an independent 

lifeline to aid with safe work 
at height installation, and 
the galvanized jib walkways 
deliver increased operating 
longevity.  

The new Terex CT 202-

10 flat top tower crane can 
be equipped with a radio 
remote control to increase 
operating efficiency by al-
lowing the operator to work 
remotely when necessary. 

The new crane is built ready 
for installation of available 
zoning and anti-collision 
systems and cameras and 
the next generation of Terex 
tower telematics, T-Link.  

AUTHORIZED
DISTRIBUTOR

CONSTRUCTION EQUIPMENT RENTAL
DOZERS - LOADERS - BACKHOES - ROLLERS

CUSTOMER SERVICE

TARTEN EQUIPMENT LIMITED
6199 Shawson Drive Mississauga, ON L5T 1E5

Phone: 905 670 1704 Fax: 905 670 4790
Toll Free: 1 888 670 1704 WWW.TARTEN.COM

COMMITTED TO SERVICE EXCELLENCE SINCE 1976

47 Forest Plain Road, Oro-Medonte, ON L3V 0R4
Toll Free: 1-866-404-5233 • Tel: 705-325-2777 • Fax: 705-325-9777

Canada’s Grader People

jadeequipment.com
info@jadeequipment.com

 Yes! We’re Canada’s Grader People but we’re more than just Graders...

• Leading producer of specialized 
street cleaning equipment

• 3-or 4-wheel models, mechanical 
or vacuum, purpose built or frame 
mount, also hybrid/electric models

• Most popular machines on the 
market for maintenance and envi-
ronmental management of urban 
areas, from the smal 265 sidewalk 
machine to the powerful 865 
• Designed to operate through all 
four seasons

• Uncomplicated and dependable 
equipment built for excavators, road 
graders & snowmobile groomers.

• Two different designs of brush cut-
ting heads: a 3-blade rotary cutter 
and a mulching head.

• Spaulding Mfg. produces road 
maintenance equipment, offering 
different types of trailers 

• Their speciality is their triple-wall oil 
jacket hopper asphalt trailer (hot box)

• Automatic slipform concrete pav-
ing equipment and continuous 
surface mining equipment 

• From nicely equipped base mod-
els to optional equipment, you will 
find Easi-Pour to fit your needs.

info@jadeequipment.comwww.jadeequipment.com

10807 - 209 Street, Edmonton, AB T5S 1Z7
Toll Free: 1-800-663-0715 • Tel: 780-452-7021 • Fax: 780-453-1477

Simcoe County & District of Muskoka, Ontario 

Jade Equipment is the newest 
addition to JCB’s North American 

dealer network! 
JCB is the world’s largest privately-owned 
manufacturer of construction, agricultural 

and defense equipment. JCB manufacturers 
a range of more than 300 products for cus-

tomers in 150 countries. JCB products include 
Loadall telescopic handlers, backhoe loaders, 
excavators, wheel loaders, compact excava-

tors, skid steer loaders, compact track loaders, 
Awccess aerial work platforms, rough terrain 

forklifts, and Fastrac tractors.

Terex introduces the CTT 
202-10 flat top tower crane 
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Volvo Penta Tier 4 Final engines boost productivity for your business. 
By keeping it simple, without DOC or DPF, you won’t lose valuable 
working time due to regeneration. Plus you can rely on our worldwide  
support network, backed by quick access to off-the-shelf parts. 

Learn more at www.volvopenta.us/offroad

Enhanced productivity,  
exceptional support. 

2019-07-08_VPA_EJ_FP_4C.indd   1 6/19/2019   4:17:16 PM
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The new R-Series loaders 
from Bobcat represent a 
completely new approach 
to designing skid steers and 
compact track loaders for 
the equipment manufac-
turer. 

The new R-Series will begin 
with the introduction of the 
S76 skid steer and T76 com-
pact track loader. 

Although the first models 
of the R-Series loaders won’t 
be available until early 2020, 
Bobcat gave media a sneak 
peek at the machines during 
a press conference held at 
the company’s new training 
centre in Aurora, Colorado.

“This was a complete 
ground up design for Bobcat. 
There’s almost no compon-
ents on this product that are 
common with products that 
we have today,” said Doo-
san Bobcat President Mike 
Ballweber. 

“It’s very different, but cer-
tainly still industry leading in 
terms of performance and 
quality.”

Before starting the design 
process, Bobcat set three 
objectives for the R-Series 
machines: improve quality, 
reliability and durability; 
improve the operator ex-
perience;  and improve 
performance.

“When we set out to build 
our next generation of load-
ers, we started with a blank 
slate,” said Jorges De Hoyos, 
senior product manager for 
loaders at Bobcat. “We chal-
lenged ourselves to set aside 
any preconceptions of design 
and build the best compact 
loader.”

Cast steel lift arms
The R-Series loaders now 

feature lift arms made from 
cast steel construction for 
increased material strength 
and rigidity. 

Cast steel puts more ma-
terial where it’s needed, 
delivering greater strength 
while enabling a sl im-
mer-profile arm that also 
enhances visibility.

“Cast steel is 30 per cent 
stronger than fabricated 
steel. 

Now we can bend the 
corners without adding addi-

tional fabricated plate, which 
would block visibility to the 
cutting edge over the buck-
et corners,” De Hoyos said. 
“This is something you ha-
ven’t seen before in a loader.”

The newly optimized 
geometry of the R-Series 
workgroup improves lift 
capacity throughout the 
R-Series loaders’ range of 
motion. When it’s com-
bined with high hydraulic 
performance and sturdy, 
cast lift arms, operators will 
experience higher lift capaci-
ties throughout the lift cycle 
— even at full reach. 

Additionally, the extra lift 
height on R-Series loader 
models provide increased 
capability for dumping into 
high-sided dump trucks and 
hoppers.

R-Series cooling system
The R-Series cooling sys-

tem is completely redesigned 
for optimal operation and 
more uptime. De Hoyos 
explained the redesigned 
system aims to meet in-
creasing demand for cooling 
capacity. 

“ To do so,  we had to 
change our cooling pattern 
and increase our cooling 
components,” he said. “In-
stead of drawing air from 
the top and blowing it off on 
the sides, we said we need 
to air wash both sides of the 
engine.” 

As well, the fan in the 
R-Series loaders is 50 per 
cent larger than previous 
machines from Bobcat. 

“As it’s bigger, I don’t have 
to spin it as fast all of the time, 
and it’s also moved further 
back from the operator. The 
biggest contributor to noise 
in the cab is your fan,” De 
Hoyos said.  

The R-Series machines also 
include a new fuel delivery 
system, the largest fuel deliv-
ery system incorporated by 
Bobcat and a more vertical 
fuel tank that uses fuel more 
efficiently. 

To reduce ground pres-
sure, Bobcat added 5 cm of 
track on the ground for the 
CTL model and increased 
the wheel base on the skid 
steer model by 7.5 cm. 

Comfort is improved on 
the new models with fea-
tures such as ergonomic 
controls with innovative in-
strumentation, automatic 
heat and air conditioning, 
a heated air ride seat with 
operator-controlled heat and 
a clear-side enclosure option 
that features 4,000 psi poly 
carbonate reinforcement. 

“In addition to being pretty 
strong, it also enhances 
visibility. This is something 
new for us as well,” De Hoyos 
said. 

Furthermore, selectable 
joystick controls (SJC) with 
drive response mode, speed 
management, steering drift 
compensation and horse-
power management help 
reduce operator fatigue. 

An optional touch display 
features a full-colour 18 cm 
display, device connectivity, 
a USB power port and ac-
tive noise cancelling during 
phone calls.

The cab on the R-Series 
machines are also now one 
piece. 

“With a one-piece cab, 
when I tilt it, everything goes 
up with it. That allows us to 
better seal and pressurize the 
cab and make it a lot quieter,” 
De Hoyos said. 

The outside of the cab is 
equipped with LED lighting. 

Side lights are available as 
an option. 

“The lights wrap around 
the corner. With corner light-
ing, you now can extend the 
work day,” De Hoyos said. 

Keyless start is also a stan-
dard feature on the loaders. 

“Most of the customers we 
talked to said they would pre-
fer keyless start,” De Hoyos 
said. 

“The few that didn’t said 
they would like it, but they 
didn’t want to pay for it. So, 
it’s standard.” 

Hot Water Pressure Washer
3.5 GPM @ 3000 PSI, diesel heat, 

electric start

USED HDS1055 $3,750

Hot Water Pressure Washer
4.0 GPM @ 1800 PSI, diesel heat, 

electric start

USED HDS4.0/20 $4,500

Hot Water Pressure Washer
3.5 GPM @ 3000 PSI, diesel heat, 

electric start

USED HDS3.5/30 $5,100

Cold Water Pressure Washer
3.0 GPM @ 2000 PSI, electric powered

USED HD3.0/20 $800

Hot Water Pressure Washer
3.5 GPM @ 3000 PSI, diesel heat, 

electric start

USED HDS1055 $3,200

Hot Water Pressure Washer
4.5 GPM @ 2200 PSI, diesel heat, 

electric start

USED HDS4.5/22 $4,400

3982 Perth Line 26, Stratford, ON  N5A 6S3

CALL US TODAY! (519) 273-1740

www.karcherpro.ca

Bobcat to introduce the completely redesigned R-Series loaders
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By Troy Geisler, VP of sales 
and marketing for Talbert 
Manufacturing

To an outsider, hauling 
might seem straightforward, 
and some might even say 
easy. Operators, fleet man-

agers, dealers and manufac-
turers know better. 

Hauling is a complicated 
process. Operators must con-
sider the specifications of the 
intended load, road condi-
tions in their operating area 
and a variety of other factors 

up to and including which 
trailer will provide optimum 
safety and productivity. 

To maximize efficiency 
and minimize costs, oper-
ators rely on manufacturers 
and dealers to help identify 
the right trailer to fit their 
unique hauling needs — one 
with the capacity and fea-
tures to legally and safely 
transport the intended load. 

Working with these com-
panies gives end users access 
to a wealth of knowledge, 
experience and industry 
expertise. Though, as an 
operator, it might not be 
easy to know where to start. 
For the experts, the answer 
is easy — always start with 
the load. 

To help get the wheels 
turning, here are some 
thoughts from industry lead-
ers on a few of heavy-haul’s 
common questions. 

How does capacity factor in?
In a perfect world, a 55-

ton trailer would be capable 
of hauling any 55-ton load. 
However, any veteran oper-
ator will tell you that’s just not 
the case. There’s a long list of 
factors that determine the 
capacity of a specific trailer. 

To select the safest and 
most effective trailer for the 
project, dealers and manu-
facturers will ask a lot of 
questions — some might even 
have a detailed checklist that 

covers specific equipment 
measurements and optional 
features, all the way down 
to the desired spacing and 
quantity of d-rings. Knowing 
the answers to some of the 
broader questions ahead of 
time speeds up the sizing pro-
cess and will result in a trailer 
that safely meets the require-
ments of every intended job. 

When operators approach 
a dealer or manufacturer 
about a trailer, they usually 
have a specific haul in mind. 
However, unless it is meant 
to be a dedicated trailer, it 
is important to consider any 
and all loads the trailer might 
haul. 

A 55-ton trailer can be 
used for a 35-ton haul, but 
the light load might mean it 
has a higher deck height than 
when it is fully loaded. Having 
the weight and dimensions of 
the largest intended load is 
vital, but it is also important 
to consider the specs of any 
mixed loads, backhauls or 
other pieces of equipment 
the trailer might haul. 

Dealers and manufacturers 
will also want to know if there 

are any unique requirements, 
such as equipment that re-
quires special reinforcements 
or has a low clearance that 
might interfere with loading. 

There are five key compon-
ents calculated in a trailer’s 
capacity rating — size and 
weight of construction ma-
terials, the overall weight 
the trailer can carry, the 
area of deck that weight can 
safely be carried in, optimal 
travel speed and the safety 
factor. Working with a top-tier 
manufacturer often provides 
the best capacity rating, but 
operators should be aware 
of how each manufacturer 
determines their capacity 
rating because there is no 
industry-set or govern-
ment-mandated system. 

Load concentration is a 
key area of difference be-
tween industry leaders and 
other manufacturers. It’s 
not enough to know a 55-
ton lowbed can carry 55 tons. 
Informed operators also 
know just how much of the 
deck can handle that weight 
based on the manufactur-
er’s capacity rating. While 
some trailers will need the 
entire deck length to haul 
55 tons safely, a trailer from 
another manufacturer might 
only need half the deck length 
for the same weight. Having 
a trailer rated in half deck 
capacity gives operators a 
more realistic indication of 
what the trailer will be able 
to handle safely and with-
out structural failure. These 
manufacturers usually design 
with a two-point rigid load 
base that accounts for the 
tire spacing — or hot spots 
— of large equipment and 
heavy machinery. This makes 
trailers with a half-deck rating 
more versatile and efficient 
for these loads.  

Load concentration is the 
most evident differentia-
tion, but speed and overall 
safety ratings also put indus-
try-leading manufacturers in 
a class above. Trailers from 
these manufacturers might 
be rated at 100 km per hour 
rather than 80 km per hour. 
They might also offer a 2.5 to 
1 safety factor, well above the 
minimum 1.8 to 1 ratio that 
leaves no cushion for adverse 
road conditions.

There is no one size fits 
all when it comes to trailers. 
For safety and dependabil-
ity, partnering with a trusted 
dealer and top-tier manu-
facturer ensures operators 
are outfitted with the trailer 
that meets their individual 
requirements. In some cases, 
that might mean a custom 
design. Not all manufacturers 
provide this service, but some 
industry-leading compan-
ies will design and build a 
customized trailer that maxi-
mizes safety, durability and 
resale value.

What specialty features are 
important?

When looking at the price 
tags, it’s common for oper-
ators to ask what added 
value makes a top-tier 
manufacturer’s trailer worth 
the cost over other models. 
Depending on the intended 
use, certain specialty fea-
tures, like a hydraulic beaver 
tail or in-deck winch, may 
be unnecessary. Others are 
vital for safety, durability and 
productivity.

When evaluating the 
added value of specialty 
features, start with the basic 
materials. Industry-lead-
ing manufacturers  use 
high-quality materials like 
steel with 100,000 psi min-
imum yield, which allows 
the most capacity with the 
smallest impact on trailer 
weight. They also use api-
tong decking to provide the 
toughest, longest-lasting 
decks. 

Tightly woven and incred-
ibly dense, this South Asian 
wood is less susceptible to 
chipping and cracking and 
provides more traction than 
metal. These features come 
with a higher price tag, but 
quickly pay for themselves 
in increased efficiency and 
durability. 

Other design features 
might be less obvious in the 
dealer lot, but make a clear 
difference with the first load. 
Perhaps the most misunder-
stood of these is camber. 
Camber is the term used to 
describe the arc that forms in 
the centre of a well-designed 
trailer. 

Sales • Rentals • Service

BOOM
BOOM

BOOM

BOOM
BOOM

BOOM

BOOMBOOM
BOOM

Everybody!
BOOM

BOOM
BOOM

BOOM
BOOM

BOOM

BOOM
BOOM

BOOM

BOOM
BOOM

BOOM

BOOM
BOOM

BOOM

BOOM
BOOM

BOOM

BOOM
BOOM

BOOM

ON  Mississauga • Washago • Sudbury • Timmins • Ottawa   QC  Boisbriand   NB  Moncton   NS  Dartmouth
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AUTOGREASERS FOR 
COMPACT EQUIPMENT

Mississauga 1.800.668.5458    Winnipeg  204.832.3040 
sales@flocomponents.com    www.flocomponents.com 

For Total Lube Solutions, 
GO WITH THE FLO!

Components by:

•  Stick Cylinder Pins

•  Stick/Boom Pivot 

•  Boom Cylinder Pins

•  Boom Base 

•  Swing Cylinder Pins

•  Upper/Lower Boom 
 Swing Bearings

SMALL MACHINE LUBER 
√ Powerful & Space Efficient
√ For any compact equipment
√ Services up to 12 grease points

√ Handles up to an NLGI 
#2 grease

√ Uses standard grease 
cartridges

V I S I T U S A T
OAPC FALL 

SEMINAR

Answers to common 
heavy-haul questions

Continued on Page A25
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It helps prevent excessive deflection in 
the main beams. When properly loaded to 
capacity, the arc will flatten, resulting in the 
trailer’s loaded deck height. 

A top-tier manufacturer can adjust cam-
ber in custom designs to meet the operator’s 
specific needs, but in general, a trailer that 
presents a slight upward arc in the centre 
has positive camber that will flatten with 
a full load.

In addition to materials and special 
in-trailer design features, trusted manu-
facturers might also have a catalogue of 
optional add-ons that allow operators to 
maximize their capacity and potential. 

For example, some offer deck extensions 
made from the same quality materials for 
a perfect fit. Nitrogen dampened axle ex-
tensions with a self-tracking pivot design 
that allows for consistent load transfer 
even over uneven terrain might be another 
desirable option.  

What are overloads?
Safety is a core value of many of heavy-

haul’s top-tier manufacturers. That is why 
they work with dealers, managers and oper-
ators to find the right trailer. It’s why they 
hold themselves to a higher standard with 
capacity ratings. And it’s why they do their 
best to help operators determine what per-
mits might be required for an oversize load. 

Top-tier manufacturers are concerned 
with the safety of operators, equipment 
and the payload, but also those sharing the 
road. For that reason, they highly discour-
age overloads. A single overload might not 
cause the trailer to fail, but it reduces the 
manufacturer’s safety factors and puts un-
necessary stress on the trailer components, 
putting it at risk of future failure. 

It is also inadvisable to add aftermarket 
elements to a trailer to try to increase cap-
acity. Trailers are designed for certain 
setups, reinforced where they need to be. 
Adding more axles, a spreader bar, a jeep or 
any other element to a trailer may increase 
the span, but does not add capacity to that 
trailer. In some cases, it will reduce the load 
rating of the trailer. If not designed for the 

trailer, adding aftermarket pieces can create 
stress and lead to failure. 

While simply adding axles and extenders 
cannot increase the capacity of a trailer, 
that type of versatility can sometimes be 
designed in. Certain manufacturers are 
capable of designing trailers that have a 
rating such as 55 tons in a spread axle setting 
then can increase to 60 ton with a close-
coupled one.

Another safety concern dealers and manu-
facturers often hear about is the misuse of 
outriggers. Outriggers, also called swinging 
side brackets or extension brackets, can 
extend the useful width of a deck by up to 
30 cm on each side. This makes the load 
oversize, and it will require a permit. It also 
requires proper loading to ensure safety. 

At least half of a machine’s tire, track or 
grouser should be on the main body of 
the trailer. Any less and the outriggers are 
considered overloaded.

Who can help answer my questions?
In the world of heavy-haul, there are easy 

questions, like, “Is it safe to travel with the 
flip axle down?” Yes, but there’s a good 
chance it will put the load over length and 
require a permit. Or, “what is the difference 
between spread axle and close coupled?” 
This has to do with how an additional axle 
is attached. The additional axle is attached 
to the rear only on a close coupled model. 
Spread axle configurations allow for more 
versatility; with a nitro booster, operators 
can add as many additional axles as the 
trailer is designed for. The presence of pin 
tubes is another indication. 

Then there are those difficult questions 
that require more thought, like, “How much 
can a 55-ton trailer haul?” To which a rep-
utable dealer or manufacturer might reply, 
“Let’s start with what needs to be hauled and 
where it’s going and build up from there.”

In an industry where so much is riding on 
what operators choose to run between the 
road and the load, taking the time to work 
through the easy and the difficult questions 
with experienced dealers and manufacturers 
ensures everyone’s safety and the trailer’s 
dependability and longevity as drivers hit 
the highway. 

Continued from A24

Don’t ever feel trapped in a heavy equipment lease again
By Matt Dewitt
Dewitt Equipment 
Remarketing

There are numerous factors 
that impact contractor or 
“end user” profitability. 

These factors will often in-
clude productivity (first and 
foremost), availability and 
utilization. These are the big 
hitters, the issues that impact 
your efficiency and your bot-
tom line. 

Among other factors that 
are critical to success is ma-
chine financing costs and 
structure, as well as the oper-
ating costs. 

Then comes machine re-
sale value, followed by the 
purchase price of a new ma-
chine. 

The premium paid or 
saved will likely be a drop in 
the bucket if the machine is 
slow, unreliable or constantly 
parked.  These are some very 
critical success factors. 

So, when we agreed to the 

deal, maybe we made a mis-
step. It happens.

Sure, the machine was fine 
when we committed to finan-
cing, but we may be moving 
into bigger work — or differ-
ent work — and now it’s not 
the right machine. 

The machine may be 
suffering from premature or 
low hour mechanical issues, 
or worse, electronic failures 
and is unavailable for work. 

It’s lease payments and 
maintenance may be out-

stripping the income it’s 
creating. For any of these 
reasons, end users may suffer 
financially from their lease 
or finance commitment and 
sometimes may even end up 
unable to make the machine 
payments. This does not need 
to happen.

When an end user contract-
or commits to an equipment 
lease they may feel trapped 
because the common percep-
tion is that the machine has 
depreciated at a greater pace 
than the pace at which they 
have paid the machine down. 

Often, if and when the 
end user seeks a wholesale 
or liquidation solution, the 
problem can seem insur-
mountable. 

End users need to under-
stand there often exists as 
much as a 30 per cent to 40 
per cent difference between 
Fair Liquidation Value (FLV) 
and retail or Fair Market 
Value (FMV). 

This difference is often 

enough to solve the contract-
or’s dilemma. Dealers often 
have overhead and need 
to price the machines they 
purchase as close to FLV as 
possible, so they are able to 
assure net profit after signifi-
cant expenses. 

The best solution, as al-
ways, is to get out in front of 
the problem. Plan for dispos-
al. As soon as the end user is 
conscious that this invest-
ment may not be trending 

well, they will likely bene-
fit from contacting a brand 
agnostic independent third 
party or lease coach. The 
lease coach can provide an 
objective analysis of where 
they stand on machine lease 
equity. 

The independent can often 
offer access to retail markets 
for a fee, resulting in a higher 
sale price. This lease help may 
result in the end user great-
ly reducing their potential 

loss or in many cases even 
a disposition profit pickup, 
depending upon the lease 
specifics. 

The end user needs to be 
aware of the specifics of their 
lease. They have to under-
stand their real position in 
terms of lease equity. They 
may want to seek assistance 
to try and achieve retail ma-
chine value (FMV). They 
need to get a coach and get 
some help. 

QUALITY ATTACHMENTS

BEST QUALITY ATTACHMENTS AT THE LOWEST POSSIBLE PRICE!

Barrie, Ontario

1-877-625-9677
www.shawbros.ca | info@shawbros.ca

Attachments for all your EXCAVATOR needs and so much more!
Augers • Breakers • Brush Cutters • Compactors • Demolition • Forestry Mulchers • Grapples 

• Quick Couplers • Rippers • Rubber Tracks • Thumbs • Screw Pile Drivers

Canadian Distributors for
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FUTURE OF MINING AMERICAS
October 21-22, 2019
Sheraton Denver Downtown Hotel
Denver, Colorado  
americas.future-of-mining.com

WORLD DEMOLITION SUMMIT
October 23-24, 2019
Boston Marriot Copley Place
Boston, Massachusetts
demolitionsummit.com

BUILDEX ALBERTA
November 6-7, 2019
BMO Centre
Calgary, Alberta
buildexalberta.com 

INTERNATIONAL CEMENT SEMINAR 
November 19-21, 2019
Cobb Galleria Centre 
Atlanta, Georgia 
internationalcementseminar.com

THE BUILDINGS SHOW
December 4-6, 2019
Metro Toronto Convention Centre
Toronto, Ontario
thebuildingsshow.com

LANDSCAPE ONTARIO CONGRESS
January 7-9, 2020
Toronto Congress Centre
Toronto, Ontario
locongress.com

AED SUMMIT
January 14-17, 2020
Hyatt Regency Chicago
Chicago, Illinois 
aedsummit.com

CANADIAN CONCRETE EXPO
January 22-23, 2020
The International Centre
Mississauga, Ontario
canadianconcreteexpo.com

WORLD OF CONCRETE
February 4-7, 2020
Las Vegas Convention Center
Las Vegas, Nevada 
worldofconcrete.com

THE ARA SHOW
February 9-12, 2020
Orange County Convention Center 
Orlando, Florida
arashow.org

ATLANTIC HEAVY EQUIPMENT SHOW
April 2-3, 2020
Moncton Coliseum 
Moncton, New Brunswick
ahes.ca

EXPO GRANDS TRAVAUX 
May 1-2, 2020
Espace Saint-Hyacinthe
St-Hyacinthe, Quebec
expograndstravaux.ca

UPCOMING EVENTS IN  2019

Visit EquipmentJournal.com for daily news, events & updates

WEST 
Nick D’Onofrio

416-417-1539
nick@moorejcb.com
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Marc-Andre Delisle
514-835-4066

madelisle@dickiemoore.com

370 OAKDALE RD.,
TORONTO, ON M3N 1W5
1-800-561-3212
416-747-1212
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PARTS SPECIALIST
ALEX PATTEN
AWPATTEN@MOOREJCB.COM

PARTS SPECIALIST
DENIS DUBREUI
DDUBREUIL@DICKIEMOORE.COM

 » Backhoe Loaders
 » Skid Steer Loaders
 » Compact Track Loaders
 » Wheel Loaders
 » Hydraulic Excavators
 » Hydradig
 » Access Lifts

WE ARE YOUR AUTHORIZED JCB DEALER FOR:

 » Mini Excavators
 » Telescopic Loadalls
 » Rough Terrain Forklifts
 » Compaction Equipment
 » Light Equipment

EAST
Troy Leikauf 

647-206-6663
tleikauf@moorejcb.com

MOOREJCB.COM

=  Moore Savings

» Gross Engine Power: 74 hp
» Operating Capacity: 3,000 lb
» Operating Weight:  11,219 lb

300T

0% 
Financing 

60
Months 

for up to

*some restrictions apply. Call for details

VISIT OUR WEBSITE FOR FULL LIST OF 
ATTACHMENTS

Denis Fortin
514-444-4280

dfortin@moorejcb.com

Come visit us at Canada’s Outdoor Farm Show
September 10-12 at Booth LMM-6

CM Labs Simulations has introduced an 
update to its Dozer Training Pack that 
includes new training exercises, teaching 
tools and new high-precision earthmoving 
simulation technology.

The Dozer Training Pack update provides 
the only training solution on the market 
that teaches complex levelling and grading 
techniques. This is made possible thanks 
to new earthmoving simulation techniques 
that capture blade/dirt interactions within 
2 cm of precision.

The new exercises include production 
dozing, access road creation and material 
spreading. The material spreading exercise 
also teaches operators how to operate in a 
complex work environment where they must 
focus on dump truck positioning as well as 
materials management. 

The updated Dozer Training Pack also 
integrates the industry’s only real-time Grade 
Quality Sensor (GQS). The GQS tracks key 
metrics such as height, slope and standard 
deviation. With instant feedback, operators 
are able to adjust on the fly, as they would 
in real-life operations.  

The CM Labs Dozer Training Pack provides 
the complete experience of driving a dozer. 

Once seated in the simulator, operators 
have the same feeling of moving soil as 
they would on real equipment. The Dozer 
Training Pack incorporates Smart Training 
Technology, which provides a training tool 
that delivers transferable skills, outside of 
the real equipment.

Training exercises come complete with 
on-screen tips, best-practice hints,and per-
formance indicators that enable trainees 
to learn at their own pace, or as part of an 
instructor-led training curriculum. 

The Dozer Simulator Training Pack is part 
of CM Labs’ product line of earthmoving and 
lifting crane training packs, all of which can 
be run from a single Vortex simulator. 

Solutions range from training packs for 
crawler crane, flat-top tower crane, luffing 
tower crane and mobile crane, to excavator, 
backhoe, wheel loader, motor grader and 
more.

When the Dozer Training Pack is paired 
with CM Labs’ Instructor Operating Station, 
trainers can set conditions that include in-
clement weather and night-time operations. 
A customizable scoring system delivers an 
objective score to instructors whenever a 
trainee completes an exercise. 

CM Labs launches advanced dozer techniques simulator
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5332

YOUR FAMILY OF LOCAL JCB DEALERS

When it comes to snow removal, JCB wheel loaders get the job done. Spacious CommandPlus 
cabs keep you warm, unrivalled visibility keeps you safe, and no DPF engines keep you working.  
Add in high torque and travel speeds up to 25 mph and moving snow has never been easier. 

To learn how JCB wheel loaders can make this your best winter ever, visit www.jcb.com

ARE YOU READY?

WE ARE.

/JCBNA       @JCBNA       JCBNA

ALBERTA

Liftboss JCB
Calgary: 403-301-0041
Edmonton: 780-474-9900

Advance JCB
Waterloo: 519-742-5878
Harriston: 519-510-5878

D&W Group Inc.
Doughty & Williamson
Jarvis: 519-587-2273

Norfolk Tractor
Simcoe: 519-426-1090

Brant Tractor
Burford: 519-449-2500

Red Trac International
Vineland: 905-562-4136

Hub International 
Equipment Ltd.
Lindsay: 705-324-6136
Port Perry: 905-982-1500

Moore JCB
Toronto, York & Peel 
Region: 416-747-1212

Reis JCB.
Winchester: 613-774-2273
Dunvegan: 613-527-1501
Renfrew: 613-432-4133

Jade Equipment
Oro-Medonte/Orillia: 705-325-2777

John’s Equipment 
Sales & Service
Frankford: 613-398-6522

Miller Technology
North Bay: 705-476-4343

ReadyQuip Sales & Service Ltd.
Timmins: 705-268-7600

NEW BRUNSWICK

A.L.P.A. Equipment
Balmoral: 506-826-2717
Fredericton: 506-452-9818
Edmundston: 506-735-4144 PEI

A.L.P.A. Equipment
506-452-9818

QUEBEC

A.L.P.A. Equipment
Gaspésie: 506-826-2717

Bossé & Frère JCB
Montmagny: 418-248-0955
St. Damase: 450-344-0111

Micanic
Saint-Augustin-de- 
Desmaures: 418-878-2241

Moore JCB
Montreal: 514-333-1212

BRITISH COLUMBIA

RDM JCB
Surrey: 604-576-8566

SASKATCHEWAN
& MANITOBA

Westcon JCB
Regina: 306-359-7273
Saskatoon: 306-934-3646
Winnipeg: 204-694-5364

NOVA SCOTIA

A.L.P.A. Equipment
Truro: 902-897-2717

NEWFOUNDLAND

Harvey JCB
St. Johns: 709-738-8911
Corner Brook: 709-639-2960

ONTARIO
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PRICE
$199,000

2012 CAT D6T DOZER
9,727 HRS, LONDON.

PRICE
$28,000

1993 CAT D5HII DOZER 
18,077 HRS, 5P, EROPS XL, WINNIPEG.

PRICE
$50,000

2001 CAT 924G WHEEL LOADER   
16,913 HRS, VERSALINK, AIR LTD, SLIP-FRONT 2.8 CYD, SUDBURY.

PRICE
$180,000 2012 CAT 140M MOTOR GRADER 

8,484 HRS, WEST SNOW GOVT, 17.5 TIRES,
*EC MACHINE-NO CHANGES*, WINNIPEG.

PRICE
$39,000

2000 CAT IT38 WHEEL LOADER
22,756 HRS, SUDBURY.

PRICE
$48,000

2006 DEERE 350DLC EXCAVATOR  
11,430 HRS, TIMMINS.

PRICE
$122,000 2012 CAT 950H WHEEL LOADER 

11,024 HRS, 3V RC LSD, F/R QC-READY, 4.5 GP PIN ON,
ALUBE, 30% TIRES, OTTAWA.

PRICE
$67,000 2012 CAT 420FIT BACKHOE LOADER 

6,885 HRS, IT, AWD, AUTO LINES, QC, 20% TIRES, HYDR CAT
THUMB *NEW BRAKES*, KINGSTON.

PRICE
$92,000

2015 CAT 420FIT BACKHOE LOADER
2,955 HRS, IT, CAB AC, AWD, STD SHIFT,

MP, T3, CAMBRIDGE.

PRICE
$20,000 1987 CHAMPION 720A MOTOR GRADER

3,632 HRS, 12FT BLADE, 10% TIRES, CUMMINS CT8.3 8F/4R,
DIFF LOCK, CONCORD.

2014 KOMATSU PC360L EXCAVATOR
8,236 HRS, 11’STK, QC, 28”TGB, 36”GP BKT W/5 PADDLE

TIPS, 70% UC, ORILLIA.

PRICE
$120,000

2017 CAT D6NLGP DOZER
2,809 HRS, LGP, 33” ES, HD NON ARO DUAL,

T4F, MULTI SHANK RIPP, LONDON.

PRICE
$275,000

PRICE
$160,000

2010 CAT 140M MOTOR GRADER
8,144 HRS, WEST SNOW/GOV’T, 17.5 TIRES, WINNIPEG.

PRICE
$100,000 2004 DEERE TK458 FORWARDER

11,140 HRS, WHEEL DBL BUNK, FABTEK BOOM+GRAPPLE, FRT 
BLADE, TIRE CHAINS, ORILLIA.

2013 CAT 420FIT BACKHOE LOADER
1,655 HRS, IT, CAB AC, AWD, ST SHIFT, TIER 3,

1.31 CYD, 6.2 CFT, SUDBURY.

PRICE
$97,500

USED EQUIPMENT
FOR MORE USED EQUIPMENT, VISIT

used.toromontcat.com

Contact your local Toromont Cat sales representative for details. 1 800-268-1965
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Prince Edward Island
Strongco  
Prince Edward Island (902) 468-5010   
www.strongco.com

British Columbia
Great West Equipment
Campbell River, BC (250) 286-0123    
Cranbrook, BC  (250) 426-6778   
Fort St. John, BC (250) 785-4223  
Kamloops, BC (250) 372-3996      
Nanaimo, BC (250) 716-8804      
Prince George, BC (250) 612-0255 
Surrey, BC (604) 882-5051  
Terrace, BC (250) 635-9033   
Vernon, BC (250) 549-4232      
Williams Lake, BC (250) 392-9599  
www.gwequipment.com

Nova Scotia
Strongco  
Dartmouth, NS (902) 468-5010       
www.strongco.com 

New Brunswick
Strongco
Moncton, NB (506) 857-8425       
www.strongco.com

Alberta
Strongco
Acheson, AB 1-877-948-3515
Calgary, AB 1-800-342-6523
Fort McMurray, AB 1-855-799-4201
Grande Prairie, AB 1-888-513-9919
Red Deer, AB 1-866-950-3473
www.strongco.com 

Manitoba
Westcon Equipment & Rentals Ltd. 
Winnipeg, MB 1-800-453-2435    
www.westconequip.ca

Saskatchewan
Redhead Equipment
Estevan, SK (306) 634-4788
Lloydminster, SK (306) 825-3434
Melfort, SK (306) 752-2273
Prince Albert, SK (306) 763-6454
Regina, SK (306) 721-2666
Saskatoon, SK (306) 934-3555
Swift Current, SK (306) 773-2951
www.redheadequipment.ca

Ontario
Strongco 
Ottawa, ON 1-800-822-3308
Sudbury, ON (705) 692-0552     
Thunder Bay, ON (807) 475-3052
www.strongco.com

Top Lift Enterprises, Inc.
Bolton, ON (905) 857-5200 
Stoney Creek, ON (905) 662-4137  
www.toplift.com

Newfoundland and Labrador
Strongco 
Mount Pearl, NL (709) 747-4026    
www.strongco.com   

Quebec
Strongco
Baie-Comeau, QC 1-866-996-3091
Chicoutimi, QC 1-800-323-1724
St-Augustin, QC 1-800-463-2662
Trois-Rivieres, QC 1-855-840-0828
Val d’Or, QC 1-800-561-4192
www.strongco.com

Top Lift Enterprises, Inc.
St-Laurent, QC (514) 335-2953 
www.toplift.com

www.sennebogen-na.com  |  +1-704-347-4910

See how SENNEBOGEN can purpose-build the right machine for you

PURPOSE-BUILT 
FROM THE GROUND UP

When you want purpose-built,
only SENNEBOGEN purpose-builds 
one machine at a time to meet  
your goals.

Think of the possibilities! 

•  Diesel and/or electric-drive
• 44,000 to 750,000 lbs.
• Rubber tired, tracked or stationary
• Custom boom & stick configurations

What if YOUR  
material handler’s 
purpose is a little 
different from the 
OTHER material 
handler’s purpose. 

CONTACT A SENNEBOGEN DEALER IN YOUR AREA 

194-1108 CO-OP EJ Scrap 10.375x15.25 4C.indd   1 2019-09-03   10:03 AM
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By Jamie Jackson
Two Rivers Marketing

When your work window is May to Octo-
ber, efficiency and reliability are essential 
features of the machines you operate. 

For Foleyet Timber, based in Timmins, 
Ontario, those machines include a var-
iety of equipment: crawler excavators, 
articulated dump trucks, a wheel loader 
and a log loader.

Foleyet Timber has been part of the 
Canadian logging industry for 56 years, 
working exclusively for area sawmills, 
such as EACOM Timmins. 

Foleyet Timber harvests spruce, pine, 
balsam, poplar, aspen and birch trees that 
are processed into dimensional lumber 
for building decks, garages and homes.

Harvesting timber deep in the northern 
Ontario forests isn’t an easy task. There’s 
no infrastructure or cell phone towers, 
no power lines and, in most instances, 
no roads to access the timber stand that 
Foleyet is tenured to harvest.

Before tree felling can begin, Foleyet 
Timber must build temporary access 
roads to reach the designated plots of land 
where they’ve been contracted to clear the 
timber. Roads are built between May and 
October when the weather allows, and 
trees are harvested as the roads allow.

Lance Turgeon, a partner in Foleyet 
Timber, has been part of the logging 
business for 33 years. His father-in-law 
purchased the company from a close 
friend in 1986, and Turgeon went to work 
for him. Today, Turgeon has two business 
partners — Dany Vandal and Michel 
Mathieu — to help keep the business 
running smoothly.

Over his 33-plus years, Turgeon has 
taken on more responsibilities at Foleyet 
Timber and honed the company’s process 
down to a science.

“We have a five-year contract, and we 
break that down by year,” he said.

A forester creates perimeter lines to 
cut within, and Turgeon and his crew 
build roads to access the plot. And that’s 
where the company’s Doosan equipment 
comes in.

Turgeon has relied on Doosan since 
buying his first Doosan DX300LC crawler 
excavator in 2012.

“One thing about Doosan machines is 
they definitely don’t lack power,” he said. 

Stump to dump
Turgeon relies on Doosan machines 

from start to finish, or “stump to dump.” 
Doosan crawler excavators, including the 

DX350LC-5 and DX300LC, start the pro-
cess by subgrading for the access roads.

Once a path is cleared, the DX350LC-5 
and DX300LC are used to grade the road-
way, which often involves digging up and 
removing large tree stumps. 

“My cycle times are quicker because I’m 
not struggling with moving tree stumps. 
It makes us more efficient,” Turgeon said.

A Doosan DL420-3 wheel loader is 
stationed at the company’s gravel pit 
to load gravel into two Doosan DA30 
articulated dump trucks for hauling to 
the access roads.

“Our forestry equipment weighs more 
than 40 tons, so the gravel keeps it from 
sinking in the mud,” Turgeon said. “We 
are known for our road structuring; we 
are pretty good roadbuilders.”

Foleyet Timber favours gravel rather 
than asphalt or concrete for better sus-
tainability of the forest land. Gravel allows 
the access road to return to a natural state 
so the forest can redevelop in that area.

“We’re a renewable resource,” Turgeon 
said. “We harvest when the trees are ready. 
When the area is ready to be planted, we 
start over for the next generation.”

Once the road is accessible, large forest-
ry cutting equipment — processors and 
a forwarder — is delivered to harvest the 
designated timber, typically about 20,000 
cubic metres a month.

Once timber felling is complete, a Doo-
san DX300LL-5 log loader is paired with 
a specialty grapple to pick up the har-
vested logs that have been placed along 
the access road and load them on the log 
trucks to be delivered to the lumber mills 
for processing.

Comfort is key
Turgeon says the logging industry 

competes with the mines in the area for 
experienced employees. 

His industry requires five days away 
from home per week, compared to an 
8-to-5 shift in the mines. So, keeping 
operators comfortable on the job is es-
sential for Foleyet Timber. The company’s 
Doosan equipment comes standard with 
an enclosed cab with heating and air 
conditioning, which go a long way to keep 
operators comfortable when working 
remotely.

As well, when the inevitable issue 
occurs, Turgeon said he knows he can 
count on the support he receives from 
his Doosan dealer, ReadyQuip. Turgeon 
explained ReadyQuip goes above and 
beyond to keep Foleyet Timber productive 
by creating what he calls “service kits.”

The kits include a list of Foleyet Timber 
machines, a timeline and description of 
service intervals for each machine, plus 
parts, filters or other necessary compon-
ents. The kits are packed up and ready 
for Foleyet Timber to take along when 
they head out into the forest. The kits 
help minimize the time and expense of 
transporting machines several hours for 
service, and also helps reduce downtime 
through regular maintenance.

“Downtime is what kills you, and that’s 
where our dealer comes to the rescue,” he 
said. “The service we receive from them 
is next to none. It sets them apart.”

That includes delivering parts to the 
Foleyet Timber machines that could be 

hours away from the nearest town, on a 
road less travelled.

“Like a family”
Turgeon cares about his employees and 

takes pride in doing whatever he can to 
provide for them and their families.

“I am helping our employee’s families,” 
he said. “They all have children that they 
want to send to school. As long as I have 
a job, they have a job. Everyone is as 
important as the next person. Everyone 
is the same — we just do different tasks. 
We’ve been together so long that we’re 
like a family. If someone has a project at 
home, we will all go together and do it 
with him. We are our own community.” 

FORESTRY

Foleyet Timber builds the logging 
roads less travelled to harvest 

timber in Northern Ontario

RULES FOR
THE ROAD
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John Deere has expanded its TimberMatic Maps and 
TimberManager to full-tree equipment, including feller 
bunchers and skidders. 

TimberMatic Maps and TimberManager provide loggers 
with the ability to plan the work that needs to get done in a 
day. The map provides the precise location, estimated vol-
ume or mass, and up to two species of timber. As timber is 

moved, operators are able to update the map for improved 
team visibility. Loggers can also add items of interest to the 
digital maps such as points, areas and lines. The features 
are shared in real time with all crew members for a better 
understanding and opportunity to optimize jobsite aware-
ness and production as a system of machines.

 “The addition of full-tree machines to the TimberMatic 
Maps and TimberManager offering is an example of how 
John Deere continues to lead the way in innovation and arm 
our customers with smart, streamlined solutions to optimize 
their efforts and ultimately increase productivity,” said Matt 
Flood, ForestSight product manager for John Deere.

One of the main feature improvements, compared to 
the former TimberNavi system, is the accommodation of 
all map formats, ranging from a simple map drawn in by 
hand, to an elaborate shape file or PDF. 

The design of TimberMatic Maps also allows for standard 
satellite imagery or topography to be loaded directly through 
the JDLink cellular connection. In addition to a simplified 
map creation tool, TimberMatic Maps now provides tools 
for estimated production awareness. 

With TimberManager, the online, cloud-based solution 
optimized for mobile devices, owners can create or alter 
map features and share updates to all machines in real 
time, without the need to visit each machine and operator. 
Managers are also able to view jobsite summary data and 
production efficiencies through TimberManager.

“I’ve seen a big increase in production from basically out 
of the gate with TimberMatic Maps and TimberManager,” 
said Thomas Johnson, owner of Thomas Johnson Logging. 
“It lets me map out, in the machine, the area that I’m work-
ing, my jobsites, and it counts the stems that the tracked 
buncher is cutting.”

The technology system is now available in skidders, 
wheeled and tracked feller bunchers, wheeled and tracked 
harvesters, forwarders and swing machines. 

Data is collected by the sensors on the equipment, while 
the location of the production is gathered through the GPS 
technology. Information is then transmitted to the Timber-
Matic Maps and TimberManager systems. 

From the office, managers can access the data from the 
machines using a PC, tablet or mobile phone and follow 

the progress of the work site. This solution offers ultimate 
insight into the operation from land harvested to the ma-
chines at work, streamlining communication and increasing 
efficiency when shift planning. 

“I can be in a meeting or off-site somewhere and pull up 
TimberManager on my cell phone, and see my skidders 
are here, my buncher is here, and there’s been this much 
wood dropped off in the landing already today,” Johnson 
said. “I know what I have by looking at TimberManager on 
my phone … It makes my life a lot easier.” 

Since 1983 Central Diesel 
Service has specialized in 
DEUTZ. In fact, we’re proud 
to say “Nobody knows 
Deutz products better,” 
and we can prove it!

CENTRAL DIESEL SERVICE
Solid Service Since 1983

6604 Davand Dr., Mississauga, Ontario L5T 2M3
Email: deutz@on.aibn.com

905-564-9444 Fax: 905-564-9313

DEUTZ original 
Parts & Service 
will keep your 
equipment 
running so it 
doesn’t chip away 
at your profits.

TimberMatic and TimberManager tech extended to full-tree equipment
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FORESTRY
STOP! Do you have

Tier 4 Engines? 

Reduce idling
Reduce engine wear
Reduce maintenance costs
Reduce fuel consumption
Reduce CO2 emissions

www.simplicityair.com/idle-reduction
Learn more about the impacts of idling at:

Idling is the main cause of
maintenance and service issues.

Keeping your engines 
and operators warm 

this winter.

Bob Grandmaison, owner and oper-
ator of Pool Builders Ltd., has been 
installing pools since 1976. Bob, still 
actively running his company also 
has 5 out of his 9 children working 
for the family business. 

You can always rest assured that 
either Bob or one of his children are 
on site to make sure everything is 
going perfectly as planned. They are 
award winning pool installers and have 
designed and installed over 2000 
pools in and around the Stittsville 
area.   You should see the one they 
won an award for from last year that 
had a bridge that took you to a firepit 
in the middle of the pool. 

Last spring, shortly after Bobcat of 
Ottawa Valley opened their Carp lo-
cation, Bob was approached by Max 
Bisson, sales specialist for Bobcat of 
Ottawa Valley. “I wasn’t quite ready to 
do anything then but Max once again 
stopped in to see me in the fall and 
gave me a quote that showed me how 
trading in two of my older Bobcat® 
machines (T590 compact skid-steers) 
and getting two new Bobcat T595 
compact skid-steers under a 2 year 
lease, was cheaper for me per month 
and it put more equity back into my 
business,” stated Bob.

“I used Bobcat machines when I origi-
nally worked in Sudbury, as well in my 

pool business there. I had tried other 
brands of skid-steers, but they didn’t 
compare to the Bobcat machines. 
They are robust machines with a lot 
of features. They are quick and can 
easily get through wet mud and get 
the job done faster. I especially like 
the floats on the arms so that the 
dir t no longer spills out saving us 
time as well.”

“Max Bisson and Bobcat of Ottawa 
Valley have been great to deal with. 
I would definitely recommend Max 
Bisson and Bobcat of Ottawa Valley 
for all your equipment needs.”

Thanks Bob.

Max Bisson, sales specialist for Bobcat of Ottawa Valley (left), stands with owner-operator Bob Grandmaison of Pool 
Builders Ltd. 

OTTAWA
Bobcat of Ottawa Valley
613-831-5166
bobcatov.com

SUDBURY
McDowell B Equipment Ltd.
705-566-8190
bmcdowell.com

COURTICE
Bobcat of Durham East Ltd.
905-404-9990
bobcatofdurhameast.com

FRANKFORD
John’s Equipment
613-398-6522
bobcat.johnsequipmentsales.com

TORONTO
Bobcat of Toronto
416-679-4172
bobcattoronto.com

GREY BRUCE 
Bobcat of Grey Bruce
519-372-9100
bobcatoftc.com

TORONTO EAST
Bobcat of Toronto
416-679-4171
bobcattoronto.com

CALL YOUR LOCAL 
AUTHORIZED BOBCAT 
DEALERS 
BRANTFORD
Bobcat of Brantford
519-752-7900
bobcatofbrantford.com

HAMILTON
Bobcat of Hamilton
905-643-3177
bobcatofhamilton.com

KITCHENER
Bobcat of the TriCities Ltd.
1-866-214-3939
bobcatoftc.com

PARRY SOUND
Bobcat of Parry Sound Ltd.
705-342-1717
bobcatofparrysound.com

STRATTON
Stratton Equipment
807-483-5505
strattonequipment.com

CORNWALL
Bobcat of Ottawa Valley
613-932-2034
bobcatov.com

“...it put more equity back into my business” 

CASSELMAN
Bobcat of Ottawa Valley
613-764-2033
bobcatov.com

STRATFORD
Bobcat of Stratford
519-393-6040
bobcatofstratford.ca

LONDON
Bobcat of London
519-455-4900
bobcatoflondon.ca

BARRIE
Bobcat of Barrie
1-888-637-RENT
bobcatbarrie.com

Pictured here in the winter of 1937 is an 
International TD 35 crawler tractor haul-
ing pulpwood in the Rainy River District of 
Northwestern Ontario. As early as 1912, a 
pulp and paper mill had been built in nearby 
Fort Frances producing newsprint to supply 
the United States market, given its location 
adjacent to International Falls, Minnesota. 
By the 1920s, daily production from the mill 
had reached 150 tons of high quality news-
print.

Although similar to the gas-powered 
International T 35, the TD 35 crawlers were 
powered by a 4-cylinder diesel engine rated 
at 40 hp. Some 5,000 units were built over a 
two-year period ending in 1939. Favoured by 

loggers and contractors alike, these crawlers 
sold for around $3,000 at the time. These were 
hardy operators with no amenities such as 
cabs or heaters in the winters of old.

To see more than 60 restored pieces of 
vintage construction equipment in action, 
be sure to attend Historical Construction 
Equipment Association (HCEA) Canada's 
two events coming up in 2020. Our June 
2-day show, 'Wheels & Tracks in Motion' 
along with the October event, 'Last Blast', 
are both held at the Simcoe County Museum 
near Barrie, Ontario.

HCEA Canada is a Proud Community 
Heritage Partner of the Simcoe County 
Museum. 
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Tigercat has updated its 845 
feller bunchers with several 
new features to improve pro-
ductivity and operator com-
fort. 

The new 845E and L845E 
track feller bunchers now in-
clude a new cab, a larger main 
hydraulic pump and a longer 
reach ER boom system. 

The cab has been re-
d e s i g n e d  t o  o p t i m i z e 
ergonomics and reduce in-
cab noise levels. The cab’s 
redesigned hinge geometry 
allows the front door of the 
feller buncher to be closed 
with less effort. 

As well, the new IQAN 
MD4 electronic control sys-
tem interface includes an 
easy-to-use large colour 
touch screen for machine 
monitoring and function ad-
justment. The new skyVIEW 
and rearVIEW camera sys-
tems eliminate the need for 
a skylight while improving 
operator visibility.

Design and construction 
of the machine begins with 
the Tigercat-built forest duty 
undercarriage and large 
diameter swing bearing. The 
upper assembly is built on a 
thick, one-piece turntable. 
All weldments are fabricat-
ed from high quality steel to 
resist impact.

The feller bunchers are 
powered by Tigercat’s Tier 4 
Final N67 engine.

ER boom technology
T i g e r c a t ’s  E R  b o o m 

technology is designed to 
improve fuel efficiency, re-
duce operator fatigue and 
increase productivity.

The 845E boom offers a 
longer 8.5 metre reach and 
a tighter tuck for better 

performance in thinning 
applications. 

The ER boom system is 
particularly productive in 
small stem accumulating 
applications, where multiple 
boom cycles are required for 
each swing cycle. As well, 
the 845E feller buncher also 
has the power and stability 
to handle larger timber.

The 845E model can be 
equipped with a range of 
Tigercat felling heads in-
cluding a bunching saw or 
shear for smaller diameter 
timber or the single post 
5702 felling saw for larger 
trees and mixed diameter 
stands. 

Th e  l a rg e r  hyd rau l i c 
pump on the E-series 845 
provides additional power 
and quicker functioning of 
the clamp and accumulator 
arms to maximize produc-
tivity in smaller diameter 
timber. 

In addition, the 845E can 
be equipped with the 5185 
fixed felling saw for felling, 
bucking and shovel logging 
of high value and oversize 
timber. 

E-mail: usedparts@brandt.ca 
Inventory: brandt.ca/ValueParts 1-877-685-4886

Aftermarket:
Steering cylinders, steering 
bumpers, cab door struts, & more...

Refurbished:
Axles, control valves, torque 
converters, & more...

Used:
Axle shafts, grapples, engine 
side shields, & more...

Current stock for skidders
Parts available for all models & generations!

AUTHORIZED
DISTRIBUTOR

POWERTRAIN SPECIALISTS

TRANSMISSIONS - AXLES - STEERING

PARTS - EXCHANGE - REBUILDS

TARTEN EQUIPMENT LIMITED
6199 Shawson Drive Mississauga, ON L5T 1E5

Phone: 905 670 1704 Fax: 905 670 4790

Toll Free: 1 888 670 1704 WWW.TARTEN.COM

COMMITTED TO SERVICE EXCELLENCE SINCE 1976

ALL MAKES
ALL MODELS

Sennebogen’s 718 M purpose-built tree 
care handler has been well received in 
the arboriculture industry. 

Described as a “game-changer” by 
tree care specialists, the 718 is reported 
by users to achieve impressive pro-
duction increases in applications from 
thinning urban woodlots to roadside 
maintenance. 

Now, Sennebogen is introducing the 
738 M. The machine is fitted with the 
same type of equipment, but sized to 
reach further and to handle larger trees. 

Weighing more than 43,500 kg, the 
new Sennebogen 738 M is twice the 
size of the 718 and extends its reach to 
23 metres versus the 13 metre range of 
the 718. Still, according to operator Rob 
Frost, the 738 handles like its smaller 
predecessor. 

“The 738 gives you the same cycle 
times, the same fluidity; it’s quick and 
smooth. You can move at the same pace 
as the 718, while you’re moving much 
bigger wood,” Frost said at a recent 
field trial.

According to Sennebogen, the 738’s 
larger size effectively expands the 
practical range for its purpose-built 
tree-care machines. 

While it allows crews in urban east-
ern areas to take on more and larger 
projects, the 738 is also sized right for 
heavier forested areas in Pacific and 
mountain regions. Intended specific-
ally for arborists, rather than logging 
production, the 738 is also recom-
mended for deeper off-road projects 
such as right-of-way maintenance for 
utility companies or for transportation 
throughways and rail lines. 

Frost reports that, while he takes 
on 27 metre trees with his 718, he can 
handle 38 metre trees up to 1.2 metres 
diameter with the 738 or even larger 
depending on the species. Using a 43 
cm grapple saw at the demonstration 
site, he took down a 26 metre spruce 
in just 2 pieces, then quickly cut and 
stacked it into four 6 metre logs. 

He estimates that the 738 works fast 
enough to cut in the range of 100 to 

150 trees per day, with no additional 
crew onsite. 

With its long reach, the machine can 
clear large swaths from one stance then, 
running on rubber tires at up to 21 to 
24 km per hour, it can quickly move up 
the road to clear the next spot.  

Developed on the same platform as 
Sennebogen’s trailer-pulling 830 M-T 
log handler, the 738 M offers off-road 
mobility driven by transmission on 
both axles. 

The machine is powered by a 225 hp 
Cummins 6.7 Tier 4 Final engine. 

As well, the tree care handler operator 
gets a clear view of the worksite and into 
the cutting zone from the elevating and 
tilting Maxcab. 

The 738’s auxiliary attachment pump 
provides the power needed for heavy 
hydraulic attachments such as a mower 
or mulcher. 

The total package offers the capacity 
for maintaining embankments, with 
the ability to stand back safely while it 
works down a 7.6 metre slope. 

Sennebogen supersizes its purpose-built 
tree care handler line

Tigercat introduces E-Series feller Buncher

Tigercat’s new E-Series feller bunchers feature skyVIEW and rearVIEW camera systems.
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Ponsee is expanding its 
roster of harvesters with the 
introduction of the Cobra. 

The new Ponsee Cobra is 
an adaptable eight-wheel 
all-round machine with an 
extensive range of equipment, 
making a variety of cutting 
and work methods possible. 

The Cobra includes a Tier 4 
Final 281 hp Mercedes Benz, 
six-cylinder engine and a 
high-performance hydraul-
ics system powered by a 2.1 
cubic metre working pump, 
and a robust and thoroughly 
tested structure. As well, the 
Cobra’s transmission delivers 
advanced handling and ma-
chine control, particularly in 
uneven terrain and on steep 
slopes.

The 19,800-kg harvester 
features a 60-cm ground 
clearance and a maximum 
crane reach of 11 metres, 
when equipped with the 
C44+ crane. 

The crane is located on the 
rear bogie, which improves 
the harvester’s balance. 

With 8 wheels, the Cobra 
delivers advanced stabil-
ity and tractive force when 
working on steep slopes and 
in otherwise challenging ter-
rain. At the same time, the 
low surface pressure guar-
antees the Cobra continues 
to progress, even when the 
terrain is soft.

A broad harvester head 
range is available for the Cobra, 
including the H5 for thin-
ning-based harvesting or H6 
or H7 for regeneration felling. 

The new Cobra harvester 
was introduced at the Great 
Lakes Logging and Heavy 
Equipment Logging Congress 
September 5-7 Escanaba, 

Michigan. At the event, Pon-
see also introduced its new 
Active Crane system for loader 
control.

The Ponsee Active Crane 
offers a new method of 
controlling the loader and 
boosting work. It is an innov-
ation that the driver uses to 
control the grapple movement 

instead of individual func-
tions, allowing the driver to 
concentrate on loader work. 

The Active Crane is easy 
to control using two control 
levers, one of which controls 
the grapple height from the 
ground and the other the dir-
ection of movement. 

With Active Crane, the driv-

er does not need to control all 
the functions simultaneous-
ly. When the desired grapple 
location is specified for the 
machine, the system per-
forms the lifting, folding and 

extending operations auto-
matically. The new products 
are part of the Boost/Save 
approach aimed at enabling 
customers to improve produc-
tivity and cost efficiency. 

Equipment Rentals

Since 1946Since 1946

Heavy Equipment Dealers

Attachments

 

Crane Sales & Rentals Service & Repairs Trade Show Finance

Heavy Equipment Manufacturers

Auctioneers

Phone: 1-800-667-8541
Email: office@equipmentjournal.com

Website link on equipmentjournal.com for $500/year or $300/year (plus applicable taxes) with your paid advertisement in Equipment Journal.

Components, Engines & Parts

We Sell
Used Equipment

& Trucks

KINGSTON, ONTARIO

VISIT

morgan-diesel.com
FOR OUR COMPLETE INVENTORY

USED PARTS
FOR HEAVY EQUIPMENT & TRUCKS

1-800-267-0633

Same Day Nationwide Shipping Service
No Surcharge

PUSH-PULL, BRAKE,
CLUTCH, PTO, VALVE and

ACCELERATOR CABLES

Same Day
Service

And Shipping
If Ordered By

12 Noon!

We Accept:

MasterCard®
*

DIV. OF RING
RADIATOR
PRODUCTS
(1989)
LIMITED

PUSH
PULL

Ontario
Control Cables

8 CARSON CRT., BRAMPTON, ON L6T 4P8

(905) 458-9576
Fax: (905) 458-6461

E-Mail: occ@mclgroup.ca

DIV. OF RING
RADIATOR
PRODUCTS

(1989)
LIMITED

Ponsee introduces new 8-wheeled Cobra harvester 

The Ponsee Active Crane offers a new method of controlling the loader and boosting work. 
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For more information contact: 

J.J Lyons  
jjlyons@strongco.com
Mississauga Ontario 
1.800.268.7004 
1.905.565.3857

ALBERTA
Acheson 
877.948.3515
Calgary 
800.342.6523
Fort McMurray 
855.799.4201
Grande Prairie  
888.513.9919 
Red Deer 
866.950.3473

ATLANTIC
Dartmouth 
800.565.1916
Moncton 
800.332.3338
Mount Pearl 
888.542.2202

ONTARIO
Burlington 
800.668.9575
Kitchener 
800.265.2488
London (Lambeth) 
800.265.4762
Mississauga 
800.268.7004
Ottawa 
800.822.3308
Sudbury (Lively) 
800.267.9833
Thunder Bay 
800.465.5080

QUÉBEC
Baie-Comeau 
866.996.3091
Boucherville 
877.674.8380
Chicoutimi 
800.323.1724
Laval 
800.363.6789
St-Augustin  
800.463.2662
Trois-Rivières 
855.840.0828
Val-d’Or 
800.561.4192

2014 Volvo G930 Grader , 3100 hours, 25” x 12’ 
Moldboard, Blade Accumulator, Slope Gauge, 
Michelin Sno Plus Tires, Auto Shift Transmission, 
Snow Wing, Warranty.  $145,000

2011 Volvo EW180C, 2100 hours, aux. hyd., 
coupler, 36” bucket. $165,000

2014 Volvo L150G, boom susp, limited slip rear axle, 
3rd fn hyd., auto lube, rear camera.  $175,000

2014 Volvo A40G, 2900 hours, rear vision, KAB air 
ride, tailgate, auto engine shutdown. $385,000

2014 Volvo A40G 3770 hours, rear vision, heated 
mirrors, tailgate, air ride KAB seat.  $375,000

2008 Volvo L20B, 1700 hours, 1 yd bucket, cab 
with heat, SSL attachment bracket, nice clean 
unit.  $36,900

2015 Volvo A25G 3300 hours, AC, suspension 
seat, rear view LCD camera, tailgate, auto engine 
shutdown, extra worklights. $320,000

2014 Volvo L60G, boom susp., 3rd func. hyd, rear 
camera, coupler, 2.75 yd. bucket. $140,000

2016 Volvo DD120, 115 hrs, 78”,  HF 8 amp., adv. 
compaction, drum spray water pump. $230,000

2011 Volvo DD29 asphalt roller , double drum , ROPS, 
2700 hours. $21,500

2012 Volvo EC160DL , 2400 hours, dozer blade, hyd. 
coupler, triple grouser pads, heated air suspension 
seat, 1pump double acting hyd., RV camera, A/C, 
pilot control pattern changer.  $110,000

2014 Volvo A35G, 4600 hours, A/C, climate 
control, exhaust body heat, front spill guard, on 
board weigh system, colour RV camera, radio w/ 
blue tooth, tailgate.   $410,000

2014 Volvo MTC 85 C demo unit , 2 speed, 50 hours, 
Heat/AC, deluxe package, 72” bucket.  $66,850 

2012 Volvo EC380 DL, 8600 hrs., 36” triple 
grouser, air susp. seat, Q/C, 60” bkt. $149,900

2015 Volvo ECR145, 2300 hrs, aud. hyd., 28’ dig 
bkt, 60” ditch bkt, hyd. coupler, hyd. thumb, very 
clean unit. $159,000

2017 Volvo EC480EL, 2300 hrs, 36’’ triple 
grouser pads, rear & side cameras, removeable 
counterweight, coupler, lifetime frame guarantee, 
84’ & 55” buckets. $410,000

2008 Volvo A25E, traction control, tailgate, exhaust 
body heat, new Michelin 23.5R 25’s. $125,000

2015  Volvo L150H, 26.5R25 tires, 4.5yd3 GP 
bucket, auto shutdown, engine heater, $185,000

Volvo Used Equipment

www.strongco.com
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ATTACHMENTS

AMI Attachments has officially opened the 
new wing of its manufacturing facility in 
Hawkesville, Ontario. 

The expansion adds 4,200 square metres 
to the company’s factory and headquarters, 
bringing the facility’s footprint to more than 
9,300 square metres. 

On October 3, AMI held an open house to 
celebrate the opening of its new space. 

Harold Albrecht, Member of Parliament 
for Kitchener-Conestoga, was also on hand 
to congratulate AMI Attachments on its 
achievement. 

“Businesses that grow are never by chance, 
but as the result of taking risks, putting in 
non-stop effort and moving forward,” Al-
brecht said. 

AMI was established in 2001 with two 
employees and about 1,400 square metres 
of space, in Floradale Ontario. 

The company moved to Hawkesville in 

2015 and its workforce has grown to about 
150 employees. 

“It’s exciting to see the growth we have 
had over the last four years, since we had the 
original open house here,” said Steve Frey 
founder and president of AMI Attachments. 
“I’m very excited for the next couple of years 
and to get the addition in full production.”

The new expansion will afford AMI more 
capabilities alongside more capacity. With 
higher ceilings, the factory will be able to 
house bigger cranes to lift bigger attachments. 
As well, the company plans to add a second 
robotic welding cell to increase output. 

“This allows us to become more efficient in 
our production, and it will allow us to create 
a bit more of a flow with the extra space we 
have,” Frey said.

AMI now manufactures more than 100 
heavy equipment attachments. The expan-
sion also includes a heavy weld area that 

will allow AMI to manufacture heavy mining 
attachments for its mining division. 

“That will be a focus of ours in the next 

couple of years and really just provide our 
customers with a better lead time on our 
standard products,” Frey said. 

AMI Attachments opens facility expansion

Toronto’s SickKids Hospital is undergoing a transformation. 
Via Project Horizon, the pediatric care centre will see 

three main phases of redevelopment, which are designed to 
transform how SickKids delivers patient care and research. 

The first phase of the redevelopment is the construction of 
a Patient Support Centre (PSC), a new 22-story educational, 
training and administrative tower. 

The PSC will serve as a collaboration hub and a new home 
for staff that are currently located in leased spaces in the city.

As well, the centre will include new simulation and training 
spaces for its staff to ensure they stay on the leading edge of 
pediatric care. 

The second phase of Project Horizon will see the con-
struction of the Peter Gilgan Family Patient Tower, a new 
acute care hospital that will add 144 beds, for a total of 430 
beds. This includes about 120 more critical care beds built 
as single patient rooms to improve infection prevention and 
patient privacy. 

As well, the tower will include a new blood and marrow 
transplant unit, three new operating suites and a new, emer-
gency department featuring 51 treatment spaces — 12 more 
than SickKids currently operates. 

The final phase of the SickKids redevelopment will see 
renovations to the remaining hospital to support new and 
renovated outpatient clinics. 

However, before construction could begin on the Project 
Horizon vision, the 8-storey Elizabeth McMaster building, 
at the corner of Elm and Elizabeth streets, needed to be 
demolished. 

Priestly Demolition was hired to take down the Elizabeth 
McMaster building. To complete the task, Priestly purchased 
a Mantovanibenne MBI CC65R combi crusher from Creigh-
ton Rock Drill. 

The combi crusher was installed on Priestly’s Volvo EC700 

high reach excavator.
“We saw it while we were at bauma, and it looked like it 

was a good size for the 70 tonne Volvo,” said Ryan Priestly, 
president of Priestly Demolition. “It opens nice and wide 
and it’s got a nice set of shear blades on it for cutting rebar, 
which is what we’re looking for.” 

The demolition had to happen in a confined space of 
Toronto’s downtown core and the site had to be demol-
ished quickly. 

“The big thing we were looking for was something that 
closes. When it closes it just keeps going until it’s all the 
way closed,” Priestly said. “Some of these attachments, they 
close, and don’t go through the concrete. Then they open 
and close a little more, and then you open one more time 
and then they close all the way. This one seems to close all 
the way every time.” 

Designed for 60 to 70 tonne excavators, the 6,650 kg combi 
crusher features a 360-degree hydraulic rotation, which 
enables precise positioning during at-height demolition, 
while the double-row thrust bearing ensures high strength 
and increased safety.

With a height of 3 metres, the jaw opens 1.5 metres wide 
and delivers oil flow of 500 to 600 litres per minute. 

“It’s fast and has a lot of power,” Priestly said. “It doesn’t 
seem to be as heavy as some of the other tools in that size 
class.” 

As well, the CC65R combines powerful cylinders and a 
twin pin system to generate sizable breaking and cutting 
force, while the Speed-Valve reduces opening and closing 
time to boost productivity.

The unique design of jaws incorporates shaped shear 
blades, which, together with the cutting guide, gives to the 
combi crusher more power. Furthermore, the attachment 
features interchangeable teeth and blades to make main-

tenance easy and to keep the tool at full efficiency.
The CC65R is the first of its kind sold by Creighton Rock 

Drill. However, Priestly’s arsenal of attachments includes 
MBI’s CC45 combi crusher, as well as grapples, shears and 
a concrete processor from the company. 

The above grade demolition of the McMaster building 
was expected to wrap up in October, while the first phase 
of Project Horizon will be completed by 2022. 

MBI combi crusher helps Priestly
tackle SickKids demolition

Harold Albrecht, Member of Parliament for Kitchener-Conestoga, tours the new AMI Attachments facility with Bernie 
Howorth, vice president of sales and marketing and President Steve Frey.
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Terex Utilities has announced a new 
spin bottom drill bucket for use 
with digger derricks. 

The new 46-cm diameter spin 
bottom drill bucket was introduced 
at the 2019 International Construc-
tion and Utility Equipment Expo 
(ICUEE), held October 1 to 3 in 
Louisville, Kentucky. 

The drill bucket is designed to 
improve productivity when drilling 
in unstable ground conditions, such 
as wet or sandy environments. 

As the tool drills into the ground, 
barrel teeth cut through the ma-
terial while the bucket captures it, 
allowing the operator to dump the 
material outside of the hole. The 
spin bottom is simple to control 
with forward and reverse motions 

to open and close the tool.
“We are always looking for ways 

to make our customers’ jobs easier,” 
said Dale Putman, product support 
manager for auger tooling and auger 
drills. “When the ground material 
won’t stay on the auger carry flight, 
the spin bottom drill bucket enables 
digger derrick operators to clear a 
hole faster and easier.”

While Terex Utilities has previ-
ously offered similar tools for auger 
drills, this is the first time this type 
of tool has been available for digger 
derricks from the company.

Additional sizes of up to 91-cm 
diameter are available. 

The tool features 1.5 cm wall thick-
ness, 76 cm barrel length, and 2.6 
metre overall length. As well, dirt 

teeth and a pilot bit are standard 
for the spin bottom drill bucket, and 
hex hub options include 5 cm, 6.3 
cm, and 7 cm.

“Terex both designs and manu-
facturers auger tools to get the 
maximum performance out of your 
drilling equipment,” Putman said. 

Furthermore, for unique drilling 
challenges, the company will design 
and build custom auger tooling for 
specific applications.  

Terex Corporation is a global 
manufacturer of lifting and material 
processing products and services 
delivering lifecycle solutions that 
maximize customer return on in-
vestment. 

Major Terex brands include Terex, 
Genie and Powerscreen. 

CREIGHTON ROCK DRILL
 authorized Eastern Canada Simex distributor

Simex is a world leader in the production of 
innovative attachments for the earth-moving 
industry used to perform compaction, crushing, 
screening, milling, trenching and to find 
solutions to the most challenging applications.

Mississauga, ON • Washago • Lively • Carp • 
Timmins • Boisbriand, QC •  Dartmouth, NS • 
Moncton, NB

1-855-625-0941
crdcreighton.com

simex.it

Terex Utilities debuts spin bottom drill bucket

Ransome Attachments has been named the first and only 
distributor of Ditch Doctor Attachments in the United 
States. 

Lumberton, New Jersey, Ransome Attachments supplies 
multi-functional attachments to the forestry, landscaping, 
recycling, municipal, demolition and general construction 
markets. 

“The Ditch Doctor improves productivity, reduces oper-
ating costs, and protects the environment at the same time,” 
said Eric Ransome, owner of Ransome Attachments. “It’s 
exciting to be able to bring that value to our customers 
across so many industries.” 

Ditch Doctor, a hydraulic excavator attachment, is de-
signed for creating, restoring and maintaining infrastructure 
drainage ditches. 

Ditch Doctor is the product of a Nova Scotia-based spe-
cialty excavating company that was looking for an alternative 
to ditching with the conventional excavator-mounted 
bucket method. 

Fisher designed the Ditch Doctor to improve productiv-
ity and reduce operating costs in a more environmentally 
friendly way. It essentially chews up material with cutting 
heads, breaks it down and redistributes the spoils from a 
chute. The excavator operator has full control of the cutting 
depth and projection distance. 

Ditch Doctor also reduces the time and costs associated 
with the conventional method. Instead of leaving a stock-
pile of dirt that must be hauled away or flattened with a 
bulldozer, it projects the material away from the ditch, 
allowing it to self-level. 

A patented detachable outer scroll case allows the Ditch 
Doctor to be used for dry ditching, but it can also work in 
up to 90 cm of water. The company plans to add additional 
scroll cases that can be swapped for different work tools, 
allowing it to become a multi-functional attachment. 

The Ditch Doctor can handle any material, including dirt, 
sand, sludge, vegetation, ice and rocks. The attachment is 
designed to chatter upon hitting rock to notify the oper-
ator and can function as a bucket to move even the largest 
boulders from the ditch. 

There are two Ditch Doctor models available, both of which 
are custom manufactured to fit specific makes and models 
of excavators from 5 to 22 tons. Both include a quick attach 
and can be hooked up within a minute. The attachment is 
manufactured in Canada, and assembly and shipping is 
done by Ditch Doctor at its Nova Scotia shop. 

Ditch Doctor arrives in
the United States

Adam Fisher of Ditch Doctor and Eric Ransome of Ransome Attachments.

Terex introduced its new spin bottom drill bucket at ICUEE. 
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How do you start a forestry company and 
grow it from one employee to 30, with a fleet 
of seven harvesters, three forwarders and 
nine trucks … all before the age of 32? 

For Drew Betts, owner of Clay Hill Equip-
ment located in New Brunswick, the answer 
is a little unconventional. That answer is the 
desire to own a four-wheeler. 

“I was 13 years old and I was coveting my 
friend’s new four-wheeler,” Betts said. “I would 
come home after school and say, ‘Dad, my 
buddy just got a brand-new four-wheeler and 
I’d love to have one too’.”

Betts pleaded with his father to buy him a 
four-wheeler for weeks. Finally, his dad said 
he had a surprise for him out in the garage. 

“I’m thinking, ‘Oh man, this is it’,” Betts said. 
“I went out and looked, and no four-wheeler. 
Instead, my dad pulls the tailgate down and 
there’s a brand-new Husqvarna chainsaw 
sitting there.” 

Betts’ dad explained if he could learn to cut 
wood, he could eventually buy a four-wheeler 
all by himself. So, he did. He worked and 
purchased the four-wheeler and got a taste of 
enjoying the fruits of his labour. From there, 
it was off to the races. 

A lesson in business
What may seem like just a coming-of-age 

anecdote was the starting point for Betts to 
transform from a 13-year-old kid into a suc-
cessful business owner today. While it was 
a difficult lesson, Betts learned about the 
forestry industry and the value of hard work. 

Along with diligence and business savvy, 
he’s become somewhat of an anomaly within 
the industry, being the owner of a sizable 
company at age 32. 

He spent several years in construction, 
specifically, in roadbuilding, before bidding 
for his first forestry job. 

Eventually, he purchased an old harvester 
and started cutting private ground. From 
there, he applied for contracts and earned 
work that allowed him to finance a new har-
vester. Clay Hill Equipment, named after the 
street of Betts’ childhood home, was officially 
incorporated in 2010.

Clay Hill Equipment experienced steady 
growth from its inception. Betts diligently grew 
the company through strategic contracting. 
Rather than turning down jobs that were too 
big for his fleet, he would find ways to grow his 
fleet and tackle those jobs. He never saw the 
size of his fleet as a barrier to entry on big jobs. 

“I would take every chance I could to re-
invest in the company after that,” Betts said. 
“Instead of having a company approach 
another contractor about cutting, I would 

just say, ‘If you want another machine, I’ll 
get another machine’.”

A growing fleet
Today, Clay Hill Equipment operates seven 

803MH John Deere harvesters, three John 
Deere forwarders and nine self-loader trucks. 
Within that fleet, he runs three H415 Waratah 
heads and one H414. Clay Hill Equipment is 
serviced by Brandt Tractor in Fredericton, 
New Brunswick. 

“In 2014, I traded up and bought my first 
brand new Waratah,” Betts said. “I remember 
that year because it was the first time that 
we’d run well the whole year without doing 
anything to the head, which was quite im-
pressive considering the head we were using 
before the Waratah was down all the time.”

Whether you’re growing business or run-
ning an established company, no one can 
afford downtime. 

“Uptime is where it’s at. If the guys are in 
the seat and they’re cutting wood, then we’re 
making money,” Betts said. “It’s hard to believe 
how little downtime we have with Waratah. 
One of our Waratahs has 1,100 hours on it 
and we haven’t changed a thing on that head 
since I brought it to the woods.”

For Clay Hill Equipment, the brand choice 
not only matters for the bottom line, but also 
for Betts’ operators.

“A lot of my guys who are more experienced 
run the Waratahs and don’t want to go back,” 
he said. “It does a little bit more than other 
heads on the market, so they tend to like the 
Waratah and want to stick with it once they 
run it.”

Precision production
A lot of the work that Clay Hill Equipment 

does requires a great amount of precision. 
Betts described one jobsite about 10 minutes 
outside of Minto, New Brunswick, where they 
are targeting softwood on a pre-commercially 
thinned site for a small mill. They are working 
more than 2,300 cubic metres, targeting about 
eight to 10 loads a day to the mill. But it isn’t 
just about production. It’s about quality. 

“With cutting wood for the small mill that 
we’re cutting for, every piece of ram wood that 
goes through that mill is hand-touched,” Betts 
said. “They’re running small band saws, and 
they have guys on every line. They’re looking 
for precision.”

Betts has found that when working with 
mills this meticulous, Waratah heads have in-
creased his company’s accuracy and precision.

“With the Waratah, we’re getting our lengths 
right on, which is a huge thing because we’re 
getting paid not only for our production, but 

also for our quality,” Betts said. “On this job, 
we get a quality bonus. The wood has to be 
within two inches on lengths and diameters. 
So, it’s pretty important for us to be within a 
quarter of an inch on our diameters. With the 
Waratah, we’ve been achieving that.” 

The phrase “I love the smell of diesel in the 
morning,” was written on a T-shirt that Betts’ 
wife got him as a gift. It gives you an idea of 
the passion that Betts has for the industry and 
the work ethic that drives him. He strives to 
hire operators who feel the same. 

“When I’m choosing operators, the num-
ber one thing I’m looking for is good work 

ethic,” Betts said. “I’d almost rather take an 
operator that’s not great as an operator, but 
has a really great work ethic and mold them. 
If the work ethic is there, they’ll learn how to 
run the machine.”

Betts said he hopes that Clay Hill Equip-
ment will continue to grow and maybe even 
be passed down to his son Levi someday. Levi 
is only three years old, but in the future, Betts 
thinks he will probably pass down the lesson 
he learned from his father to Levi. 

“I think the hard life lessons are the good 
lessons,” Betts said. “So, I’ll probably have to 
get Levi a chainsaw when he’s 13.” 

Don’t risk downtime with anything else. 
www.perkins.com/filters

Go the distance
with Perkins® Ecoplus filters

Perkins Aftermarket,
     engineered for life

Perkins® Ecoplus filters are  
 engineered to keep you running,  
delivering unbeatable protection  
   for your engine from start to finish.

From a four-wheeler to four Waratahs 
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The flagship attachment of 
Kinshofer’s C-Series clam-
shell buckets is the C40HPX, 

which is designed for hand-
ling cereals, coal and other 
fine-grained loads. 

It is designed for use with 
18- to 25-ton excavators for 
loading bulk materials and 
20- to 40-ton re-handling 
excavators. 

“As re-handlers look to 
process ever-increasing 
bulk volumes, so much de-
pends on choosing the right 
attachment for the job,” said 
Francois Martin, Kinshofer’s 
general manager for North 
America. “Clamshell buck-
ets remain a first choice for 
industrial or harbour sites, 
and the C40HPX includes 
features that bring maximum 
productivity and low cost of 
ownership to those appli-
cations.”

The C40HPX uses a new 
drive unit, based on Kin-
shofer’s patented HPXdrive, 
to open and close the two 
shells simultaneously. 

Hydraulically driven pis-
tons, running opposed with 
four helix threads, generate 
rotation of the grab to deliver 
full and constant closing force 
throughout the entire grip-
ping process. This ensures 
optimal strength and pene-
tration through tough soils 
and while handling heavy 
materials. An integrated 
non-return valve guarantees 
secure retention of loads, and 
swivel and bevel are sealed 
for integrated rotation. 

The HPXdrive also decreas-
es the C40HPX’s maintenance 
requirements, according to 
Kinshofer. The drive’s inter-
ior components continually 
operate in a self-contained 
oil-bath, eliminating greasing 
points and increasing service 
life with little wear and tear. 
This results in a 50 per cent 
longer life cycle. 

The compact, cylinder-
less design also contains 
fewer protruding parts that 
risk damage during use, 
and makes the HPXdrive 
resistant to dirt and blows. 
Additionally, direct access to 
the rotary feedthrough and 
motor maximizes mainten-
ance efficiency. 

Kinshofer manufactures 
the C40HPX clamshell buck-
et’s cutting edges with HB 
500 steel, extending the at-
tachment’s life cycle. This 
also improves the ability of 
the shell’s back walls to resist 

highly abrasive materials. The 
walls are 8 mm thick. In addi-
tion, the C40HPX features 
hardened shafts and high-
strength bronze bearings that 
improve durability. 

The C40HPX uses Kin-
shofer’s integrated shell 
exchange system for simpli-
fied shell replacement. This 
allows for more flexibility 
and minimal downtime. The 
C40HPX is also available with 
closed shells for handling 
cereals, coal or other materi-
als that give off a fine dust or 
open shells for larger aggre-
gate materials.

“Our newest clamshell 
bucket offers operators 
maximum efficiency with 
minimal maintenance costs,” 
Martin said. “Our customers 
need to handle ever-increas-
ing bulk volumes of diverse 
materials, especially on in-
dustrial and harbour sites 
where the materials are 
constantly changing. The 
C40HPX gives them the 
flexibility to easily handle ma-
terials with different specific 
gravities.”   

The wear-resistant, closed 
shell design also makes the 
C40HPX and all re-handlers 
in the C-Series line ideal for 
handling cereals and other 
fine-grained loads. The con-
stant closing force and sleek 
design translates into excel-
lent digging characteristics 
and makes it ideal for general 
construction, civil engineer-
ing and landscaping, as well 
as heavy-duty material hand-
ling tasks.  

The attachment is also 
suited for environmental-
ly sensitive operations. The 
HPXdrive’s internal oil feed-
through and lack of greasing 
points or external hoses en-
sures no loss of oil during 
operation, making the unit 
ideal for underwater and 
other applications where 
contaminate-free operation 
is required. 

Your Kubota authorized distributor is as reliable as your equipment powered 
by a Kubota engine. Many of our distributors have been part of our network 
for more than 20 years, offering genuine Kubota engines, generators, parts, 
service and warranty support.

KUBOTA AUTHORIZED DISTRIBUTORS

Your Authorized Kubota Distributor

For locations and contact information, please visit: KubotaEngine.com/Network

Frontier Power Products
Engines, Generators

Delta, BC | 877-946-5531

East Coast Power Systems
Engines, Generators

Fredericton, NB | 506-444-0344

M-K Power Products
Engines, Generators 

Mississauga, ON | 800-263-5011

Génératrice Drummond
Generators

Drummondville, QC 
800-567-3835

Wajax
Engines

Quebec City, QC 
 888-717-7131

MUSTANG

STANLEY

RAMMER

NPK

EURORAM

BTI

hydrolexc.com
416-458-2334

ATLAS COPCO

CAT
CP 

ESCO
INDECO

KENT

OKADA

ROCK RAM

TRAMAC

ALLIED

Specializing in Hydraulic Hammer Parts, Sales & Service
Since 1988

EPIROC

HYDROLEXC
EQUIPMENT SERVICES LTD.

Kinshofer introduces cylinderless 
re-handling clamshell bucket 
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40+
TANDEM AXLE 

TRACTORS!

info@magnumattachments.com
www.magnumattachments.com

Maximum Productivity
For the Profit end of your Machinery

Pulverizers Shears

Grapples Hydraulic 
Breakers

Compactors Processing 
Buckets

1-877-640-2862

Brokk has launched three new concrete 
crusher models, manufactured by the 
demolition robot’s sister company Darda. 

The CC440, CC480 and CC580 concrete 
crushers are a high-performance option 
for Brokk’s Next Generation SmartPower 
series of demolition robots. The crushers 
are designed to increase operator safety and 
productivity on a variety of tough demoli-
tion jobs including top-down and interior 
demolition.

“At Brokk, we strive to prove you don’t have 
to sacrifice power for safety or vice versa,” 
said Brokk President Lars Lindgren. “The 
new crushers are a prime example of how 
you can achieve a high power-to-weight ratio 
and still ensure operator safety.”

The three crushers are equipped with a 
newly designed pressure booster, which 
allows them to operate independently of 
the carrier’s working pressure, resulting in 
increased speed and crushing forces. 

When used in high pressure mode, the 
crushers offer accelerated operation and 
jaw closing compared to their predeces-
sors. The crushers are ideal for challenging 
applications, such as elevator shafts, piers, 
concrete walls and ceilings where reinforced 
concrete is present. 

As well, the CC series offers virtually silent 
operation, making them ideal for jobsites 
with strict noise restrictions, such as interior 
demolition projects in occupied spaces, 
where traditional methods, such as hydraulic 
hammers, would be too noisy. With large 
jaw openings and a crushing force from 44 
to 54 tons, depending on the model, the new 
crushers can handle concrete slabs that are 

44 cm to 56 cm thick. Additionally, all three 
crushers can cut through rebar up to 3 cm 
in diameter, while maintaining the same 
size and weight class as their predecessors.

The new models are available with Darda’s 
standard features, including wear-resistant, 
replaceable steel alloy crusher tips and cutter 
blades, as well as full 360-degree rotation. 
Additional teeth are available for greater 
efficiency and crushing, enabling higher 
breaking forces for hard, thin walls and 
separation of concrete and rebar. 

When paired with a Brokk machine, the 
new concrete crushers are controlled with a 
belt-mounted remote-control box, allowing 
operators to work from a safe distance with-
out concern for vibration, silica dust-related 
health issues or falling debris. 

The CC440, CC480 and CC580 crushers 
join the 80 other attachments that operators 
can mount on Brokk demolition robots. 

Brokk introduces three new
Darda concrete crushers 



B14 OCTOBER  21, 2019

DESIGN NOTES
Type design notes here.

EQUIPMENTJOURNAL.COM @EQUIPJOURNAL

NEW HIRES & APPOINTMENTS IN THE HEAVY EQUIPMENT INDUSTRY

RENTALS/SALES Specializing in DEMOLITION Equipment

1.866.488.0878
pineridgeliscoedwards.ca

DEMOLITION 

UPX
UNIVERSAL 
PROCESSOR 
Ranging from 
6,300-45,000 lbs.

We have the LARGEST LaBounty inventory in Canada!

Case Construction Equip-
ment has named Steve 
Cianci as its new vice presi-
dent for North America. 

Cianci joins Case with 
more than 25 years of leader-
ship at various global heavy 

equipment and industrial 
companies — most recently 
with Kalmar USA, Inc.  

Michel Marchand, who 
previously held the vice 
president position, left the 
manufacturer in August to 

pursue new opportunities.
“S t e v e  h a s  a  p rov e n 

track record of managing 
equipment sales, business 
d e v e l o p m e nt,  p ro d u c t 
management and parts 
and service functions for 

world-class organizations,” 
said Carl Gustaf Göransson, 
president of construction for 
CNH Industrial. 

“That combination of 
marketing intelligence and 
a deep understanding of cap-
ital goods markets drives a 
clear vision for Case in North 
America.”

Cianci holds a Master’s 
Degree in Business Admin-
istration from Roosevelt 
University, and earned his 
Bachelor’s Degree in market-

ing from Bentley University. 
He will be based out of the 
Case headquarters in Racine, 
Wisconsin, and lives with his 
family in northern Illinois. 

“The construction industry 
provides great opportunity 
for intelligent growth as we 
further streamline product 
offerings, strengthen the 
dealer network throughout 
North America, and focus 
on ways to help businesses 
succeed and drive efficien-
cies with their compact and 

heavy equipment fleets,” 
Cianci said. “Case is a strong 
brand with great character 
and values, and I look for-
ward to the work ahead.” 

Case names new North American vice president

Steve Cianci

Custom Equipment LLC 
welcomes Matt Ware to the 
company as the Southeast 
territory manager. 

Ware will cover Alabama, 
Florida, Georgia, Louisi-
ana and Mississippi, and 
will focus on continuing 
the growth and channel 
development of Hy-Brid 
Lifts, Custom Equipment’s 
line of lightweight low-level 
scissor lifts.

“Matt’s sales experience 
and customer f irst  ap-
proach will be a valuable 
asset for our customers in 
the Southeast,” said Terry 
Dolan, Custom Equipment 

CEO and president. “He will 
work with our customers 
and prospects to provide 
the best possible solutions.” 

Ware comes from out-
side of the access industry, 
but brings with him exten-

sive territory and account 
management experience. 

“I am excited to have 
the opportunity to work 
for an organization that is 
this passionate about their 
products,” Ware said. 

“I am thrilled to start 
demoing Hy-Brid Lifts for 
customers in the Southeast 
region to show the value 
our team can bring to their 
business.”

Custom Equipment en-
gineers and manufactures 
all-purpose Hy-Brid Lifts 
brand of lifts in electric 
self-propelled and push-
around models. 

Hy-Brid Lifts appoints southeast territory manager

Matt Ware

Fecon has announced the appointment of 
Bob Dieckman as CEO, who will replace 
retiring CEO and founder John Heekin.  

Dieckman comes from a Hillenbrand 
subsidiary, Rotex Global, where he served in 
a variety of executive positions for 12 years, 
most recently as president.  

“We’re excited to welcome Bob Dieckman 
and thrilled to have him guide the company 
to future growth,” Heekin said.  “His proven 
track record of leading product development, 
international sales and acquisitions will be 
an asset, as will his management style that 
engenders strong loyalty.”

During Dieckman’s time with Rotex, sales 

grew more than 300 per cent through both 
organic growth and acquisition. Prior to 
joining Rotex, he was the CFO of Basco 
Manufacturing Company for 10 years.  

A Cincinnati native, Dieckman is a 
graduate of St. Xavier High School and the 
University of Notre Dame.  

As CEO, he will lead the continued growth 
of the Lebanon, Ohio manufacturer of 
heavy-duty forestry mulching equipment 
including their industry-leading Bull Hog 
mulcher.  

Heekin will remain active within the com-
pany he founded as a member of the board 
of directors. 

Fecon founder John Heekin retires

Takeuchi-US has hired Jeremy Lindsay to 
the regional manager position, effective 
immediately. 

In this role, Lindsay will be responsible 
for all sales development and activity within 
Canada and Alaska. 

His additional responsibilities include 
visiting assigned dealers throughout the 
region to oversee company business and 
assets while strengthening dealer rela-
tionships.  

“We are starting to make headway in 
Canada, which is a continuously growing 

market for us,” said Kim Robinson, director 
of dealer development at Takeuchi. “With 
Jeremy’s track record and experience work-
ing with manufacturers, we know he will do 
a great job in Canada and Alaska, and we 
are happy for him to join the team.” 

Lindsay has more than 17 years of sales 
experience with manufacturers. 

Most recently, he was a regional manager 
at Genesis Attachments LLC. in Superior, 
Wisconsin where he was responsible for 
direct sales and management of their dealer 
channel in his territory. 

Takeuchi appoints regional manager for Canada

FINANCING
AVAILABLE

902-222-1045 / / 866-205-1002
www.lepltd.com / / kevin@lepltd.com

2015 AND 2013 DEERE 370E’S, with 80% good wide 875 rubber and 
tailgates, 5300 and 6100 hours respectively, bed liners at 50%, rear view 
cameras, heated boxes.  Just off rent - in Halifax area - Ready to Roll.
 $260,000 $240,000 and $240,000 $220,000
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Unreserved public  
equipment auctions

See full auction & equipment listings at  rbauction.com   

2012 Caterpillar 730 6x6 | Edmonton

2012 Caterpillar 160M2 AWD VHP Plus | Edmonton

Like us for news, video & photos  
facebook.com/RitchieBros

34,675+ items in 115+ auctions including
Edmonton, AB Oct 28–Nov 1 
Estevan, SK Oct 31 
Regina, SK Nov 5 
North Battleford, SK Nov 7 
Grande Prairie, AB Nov 19–20 
Lethbridge, AB Nov 27 

Bid in person or online
▸ No minimum bids or reserve prices 
▸ Test and inspect on-site
▸ Open to the public, free registration
▸ Free registration 
 

Financing & leasing available
Up to 100% financing, with no  
money down.
More items added daily
Call about selling: 1.800.211.3983

2017 Caterpillar 972M | Edmonton

Link-Belt 2800 | Lethbridge

2013 Caterpillar D6T LGP | Edmonton 2 of 3 – 2014 & 1 of 2 – 2013 Hitachi ZX290LC-5N | Edmonton

2013 Caterpillar 980H 
Estevan (Glen Peterson Construction Ltd.) 2015 John Deere 844K Series II | Regina (Cara Dawn Transport)

2 – Case CX290B | Estevan (Glen Peterson Construction Ltd.)

2015 Komatsu D155AX-7 | Regina (Cara Dawn Transport)
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Special limited-time financing offer! No payments for 120 days*

Auction Company License #303043, Auction Company License #309645 | *OAC. Terms & conditions apply. See rbauction.com
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Since 1946Since 1946

60 N. Queen St.,
Toronto, ON
M8Z ZC4

416-236-5425
hubequipment.com

EVAN
TZARAS
etzaras@hubequipment.com

(416) 720-6280

ALEXANDER
STEVENSON
astevenson@hubequipment.com

(647) 965-4943

DARYL
MACLENNAN
rentals@hubequipment.com

(416) 930-6757

SALES

RENTALS

@hubequipment

Connect with us!

2013
HITACHI ZX290LC-5N
4,875 hrs, coupler, 12' 6"
stick, aux., hyd.

2013 LB250X3 LF 3821 HOURS, 60' LONG REACH, 
GOOD CONDITION. 

2008 CAT D4K XL 4215 HOURS, 6 WAY BLADE, A/C.
 $69,000

2017 KOMATSU HM300-5 3000 HOURS, TAILGATE.
 $329,000

2013 D6N LGP 3165 HOURS, 6 WAY BLADE, ACCU-GRADE 
READY, CARCO 50 WINCH. $229,000

FOR SALE

FOR SALE

2013 CAT D6T LGP 5300 HOURS, VPAT, CARCO 70 
WINCH. $249,000

FOR SALE

FOR SALE

2012 CAT D6K LGP 2345 HOURS, 6 WAY BLADE, CAT M/S 
RIPPER. $160,000

FOR SALE

(2) 2012 DEERE 225D LC RAILAVATOR 4000/4600 
HOURS. CALL

FOR SALE

2015 CAT 730C 3,105 HOURS, NARROW TIRES, TAILGATE.
 $319,000

BUY OR RENT

(3) 2014 VOLVO A30G  FROM 3500 HOURS, WIDE TIRES, 
TAILGATES. FROM $329,000

BUY OR RENT

2018 CAT 938M 1600 HOURS, Q/C, 3RD VALVE, NEW 
MICHELIN TIRES, AUTO LUBE, 72" FORKS.  $237,500

BUY OR RENT

2015 CAT 926M 4,182 HOURS, FUSION COUPLER, 
FORKS, 3RD VALVE, RIDE CONTROL, 20.5R25 TIRES.
 $142,000  

BUY OR RENT

NEW/UNUSED CAT CS66B EROPS, A/C, 84” SMOOTH 
DRUM, PADSHELL KIT. $189,000

FOR SALE

BUY OR RENT

EXPERIENCE
YOU CAN TRUST

$142,000


